918 














THE EASTERN UNDERWRITER 


OCT 9 g 1 $9@ceevinc THE JOURNAL OF INSURANCE Economics, EsTaBLisHED iN 1899) 


WEEKLY 
Entered as secon OFM 


lished by The Eastern Underwriter Co., 105 William Street, New York, N. Y. 


April 5, 1907, at the Post Office of New York, N. Y., under the act of Congress of March 3, 1879. 


WSPAPER COVERING ALL BRANCHES OF INSURANCE 











Nineteenth Year; No. 45 





NEW YORK, FRIDAY, OCTOBER 25, 1918 





TAKE TWO SUMNER 
BALLARD COMPANIES 


Hamburg Assurance and International 
Seized By A. Mitchell Palmer, 
Alien Property Custodian 


PALMER NAMES 11 DIRECTORS 


Superintendent Phillips Heads Commit- 
tee to Advise Palmer in Operation 
of International 


A. Mitchell Palmer, Alien Property 
Custodian, has taken over the Hamburg 
Assurance Company, of Hamburg, Ger- 
many, organized in Germany in 1897 
with a capitalization of 10,000,000 marks 
and first began to do business in this 
country in March, 1914. The Hamburg 
Assurance Company owns all the stock 
of the International Insurance Com, 
pany of New York, which has also been 
taken over by Mr. Palmer, and Ameri- 
can directors § installed. These are 
known on the Street as “The Sumner 
Ballard Companies,” as Mr. Ballard 
was president of the International; and 
Mutzenbecker & Ballard, Ine., later 
Sumner Ballard & Co., were managers 
of the Hamburg. 

How “J. of C.” Printz:d News 

Underwriters were not so much inter- 
ested in the taking over of the com- 
panies, which has long been predicted, 
as they were to know whether Sumner 
Ballard, editor of the insurance page of 
the “Journal of Commerce,” would 
print the story on his page on Tuesday 
morning, the same time the news was 
first published by other daily papers. 
He did not. Instead, the story ap- 
peared on the first page and was car- 
ried over to the paper’s second page. 

The “Journal of Commerce” head- 
lines read: Palmer Seizes Two Enemy 
Companies. Chemica] Plant and In- 
surance Company Taken Over. Ger- 
sterdorfer Bros., Manufacturers of Var- 
nishes and Enamels Is Owned Mostly 
By Enemies. Hamburg Assurance Co. 
Also Taken.” 

International’s Capital $200,000 

The International Insurance Company 
is capitalized at $200,000. The “Jour- 
nal of Commerce” said that in 1917 
its premium income was “$7,888,413.” 
This, of course, was a_ typographical 
error. In 1916 the company wrote or 
renewed premiums of $464,808. 

The affairs of the Hamburg Assur- 
ance Company have been fully liqui- 
dated, and after paying all liabilities, 
approximately $500,000 of net assets re- 
mained, which has been taken over by 
the Alien Property Custodian. 

The International Insurance Com- 
pany will be operated under control of 


(Continued on page 18) 
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CONGRESSMEN DISCUSS 
WAR RISK BUREAU 


Fault Found With Delay in Allotment 
Checks—14,000 Employes in 
Bureau 





MADDEN NOW CHIEF CRITIC 


Bureau Defended By Sherley and 
Treadway—Does Best it Can 
Under Circumstances 





The daily papers on Friday of last 
week carried stories to the effect that 
the War Risk Bureau had been severe- 
ly criticised by Congressmen, largely 
based on the large number of employes 
of the Bureau, and the fact that these 
employes are alleged not sufficient in 
number to take care of the work; also, 
that there is complaint throughout the 
country about delays in receiving al 
lowance checks, A large appropriation 
for the Bureau has been asked, which 
started the debate. 

Extracts from the debate follow: 


Chief of Bureau Gets $5,000 


Mr. Moore of Pennsylvania. What 
is the salary of the chief of the bureau 
now? 

Mr. Sherley. Five thousand dollars. 

Mr. Moore. An effort was made 
some time ago to increase that, and if 
my recollection is not awry it failed. 
There has been a change in the head 
of the bureau recently, has there not? 

Mr. Sherley. Yes. Mr. De Lanoy 
has resigned, I understand. 

Mr. Moore. It is a very important 
bureau of the Government, and its im 
portance is increasing every day, as 
every member of Congress can very 
reaily attest. But this being a defli- 
ciency appropriation, and a very large 
one at that, I would like to know 
whether by virtue of this appropriation 
we may expect that the work of the 
bureau may be accelerated? 

Mr. Sherley. I would not gay by 
virtue of this appropriation. I hope 
that as the bureau becomes better and 
better organized we will get better 
service. I have at times been some 
what critical of the bureau, and yet it 
is only fair to say that it has probably 
had the biggest task of any single 
bureau of the Government, outside of a 
department like the War Department 
The amount of insurance, for instance, 
that this bureau is carrying exceeds 
manyfold all of the insurance of all of 
the private insurance companies in 
America and elsewhere There is 
something like $34,000,000,000 worth of 
insurance that this bureau is now 
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supervising and carrying for the Gov- 
ernment, and the task is really a her- 
culean one. 

I know that members of Congress 
have and continue to have cause tor 
complaint, due to mistakes in allot- 
ments or failure to make allotments, 
and so forth, and there have been in 
the past a good many things that have 
been the proper subject of complaint. 
But alongside of that there must be 
borne in mind the tremendous magni- 
tude of the task that has been imposed 
on this bureau. 

Mr. Moore. I concede the magnitude 
of the work, and I would like to help 
those in charge to advance it. It 
seems to me the pay of the chief of the 
bureau is not what it ought to be, con- 
sidering the responsibility he has. 

Mr. Sherley. I am inclined to agree 
with the gentleman, but the committee 
did not feel warranted, particulariy at 


the time this hearing was had, to in- 
crease the pay of the head of the 
bureau. 


Mr. Moore. But this much I wanted 
to say in the presence of the gentleman 
and his committee, that for a long time, 
having due regard to the difficulties 
confronting this bureau, the correspon- 
dence with my office was generally very 
satisfactory. I had no fault to find 
with it. But I have observed recently 
that it has fallen back considerably, and 
that some letters are much delayed, 
which, I assume, may be due to the 
fact that they have not sufficient force, 
or they have not got their machinery 
together, as they would like to have it; 
for that reason I inquire if this appro- 
priation meant that the work may be 
hastened so that complaints may be 
lessened. * * * 


After the War 


Congresaman Moore. How long does 
the gentlema.: (Congressman Sisson) 
think the War Risk Bureau is going to 


last? 
Mr. Sisson. Of course, nobody can 
tell. It depends upon how many of our 


boys are injured and how much admin- 
istration will have to be had to work 
out the legislation whereby Congress 
has committed itself to the soldiers in 
certain lines of help. 

Mr. Moore. The insurance feature 
will necessarily tend to prolong it. 

Mr. Sisson. I think quite a number 
of years; but I will say that ought to 
be worked out as soon as the war is 
over, so that the force could be gotten 
down to a minimum within a year or 
two after everything settled down. 
Then it becomes largely a question 
simply of paying what is due to the 
soldiers. Some of them may take it in 
lump sums, and some may decide to 
take it monthly or annually, under the 
other plan. 

Mr. Dallinger. Is it not possible for 
the Committee on Appropriations ‘*o 
give the War Risk Insurance Bureau 
enough money so that in some way we 
could find out how they are spending 
the money, and so that dependent 
families could get the allotment pro- 
vided under that act? I get a dozen 
letters a day from people in my dia- 
trict, objects of charity, who have not 
got anything for five or six months, and 
they can not get any satisfaction from 
the Bureau. 


Isolated Cases 

Mr. Sisson. A few isolated cases 
might be found in all the districts. 
When the change was made from the 
Bureau of War Risk to the War De- 
partment in reference to the soldiers 
to whom the Government made no al- 
lotment out of the Treasury a great 
deal of confusion arose. Many soldiers 
were in France when the War Depart- 
ment undertook a re-allotment bv the 
soldiers and have a filing of new papers 
by the soldiers, and that caused a great 
deal of delay. But we now have the 
assurance of General Lord, who is 
anxious that the soldiers’ families 
should get all the allowances intended 
under the law that they now have. and 
he says that they have about cleaned 
up that matter. The fault has often 
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Company Milwaukee, Wis. 
been with the soldier who neglected made an allotment of his pay direct to 


to make the allowance to his family. 
There are certain allowances under the 
law which the soldier himself must 
make. The Government cannot compel 
him to make them. They cannot com- 
pel a soldier to make an allowance to 
his father, his mother, his brother or 
sister. * * ® 
Madden Critical. 


Mr. Madden. One would naturally 
think that with 11,000 or more people 
in the War Risk Bureau who are sup- 
posed to be there for the purpose of 
facilitating these payments the work 
could be kept current. I undertake to 
say that I can organize a war visk 
bureau, systematize it and get the 
work current with 3,500 people. 

Mr. Dallinger. I have hundreds of 
causes in my district where soldiers 
went to the western front thinking 
their families were provided for. They 
had been furnished with a summary of 
the act which showed that if a soldier 


his wife or to his father or mother 
that the Government would add _ so 
much more. These men go away 
thinking that everything is taken care 
of. Now, there is an order issued 
which provides that the soldier must 
make a new allotment. I do not know 
what the reason was—it may have been 
a very good reason—but what I am 
trying to get at is this: After a sol- 
dier has made his new allotment, then, 
ae I understand, the War Risk Bureau 
will honor that and the dependent fam- 


ily will get the allotment and the 
allowance that goes with it; but what 
is going to happen in regard. to the 


fcur or five months’ pay that the sol- 
dier supposed had been given to his 
dependent family, plus the Govern- 
ment’s allowance, and which the fam- 
ily has never received? 


Different Classes of Payment 


Mr. Sherley. The gentleman is con- 
fusing the two different classes of pay- 
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ment. There are certain allotment; 
made to dependents which the Govern- 
ment matches with funds of its own. 
They have always been and are now 
paid by the Bureau and there has 
been no requirement for a new allot- 
ment of such payments. There are also 
certain voluntary allotments which the 
soldier can make and which for a while 
were paid through the War Risk Bur- 
eau. Under the law it was found that 
the War Depariment should make these 
payments and it does now make them 
and is insisting upon a new allotment, 
a new designation made by the soldier 
for the continuation of such allotment. 
Now, the gentleman asks what hap- 
pened in the period between the time 
of the old determination of the soldier 
and the new. Touching those which 
are compulsory and which the Govern- 
ment supplements nothing happened. 
The family is entitled all through to 


receive that through the Bureau. 
Touching the voluntary one in refer- 
ence to the pay of the soldier when 


he makes his new voluwutary allotment, 
he may make it revert back ov make 
it continue from the date of the new 
pay, because this allotment comes out 
of his pay, only to the extent that he 
is willing it should come out, and so 
the matter is entirely in his hands, 
and it is not a question of the appro- 
priation of moneys in order to take 
care of that sort of situation, though 
it is true there has been a great deal 
of delay and confusion, unfortunately, 
in acquainting the soldier with the 
need of making a new allotment, and 


the result was that the War Depart- 
ment shut off payments until a new 
allotment was made and there were 


a lot of families of soldiers who were 
denied this allotment that the soldier 
thought he had made. . 

Representative Madden said that in- 
stead of 11,000 clerks there were in 
reality 14,000 clerks in the War Risk 
Bureau; that they were so crowded 
that there was great danger from the 
influenza epidemic; and he further de- 
clared that some of the clerks were 
loafing. 

Defended By Treadway 

Treadway 


Representative paid a 


tribute to the War Risk Bureau say 
ing in part: 
“T say this further, Mr. Chairman, 


that in view of the very large amoun‘ 
of insurance carried and the very 
quick time in which it has been put 
into operation, and the fact that no 
policy can be issued for more ‘han 
$10,000, the expense of conducting that 
bureau and the fact that they are ask- 
ing $7,580,000 all told is not an unrea- 
sonable expenditure. I agree with the 
gentleman from Illinois perfectly that 
the clerks here ought to be expected to 
do a full day’s work, men and women 
alike, but I do wish to uphold the man- 
ner in which the Bureau of War Risk 
Insurance is performing its duty, the 
service it is rendering to the men in 
uniform, and the great benefit it is to 
the families of these men We are 
asked to appropriate $7,580,000 ‘o 
handle that work, and it is none too 
much. It is carrying nearly twice, Mr. 
Chairman, the amount of life insur- 
ance in e‘fect in this country at the 
breaking out of the war, and no life 
insurance companies could ever have 
written any such aggregate amount of 
insurance for the amount that has 
been expended, or is asked for by the 
Government in this appropriation bill. 
Naturally, mistakes occur, but I think 
considering the enormous task it has. 
the work is as well done as we could 
expect.” 


HOLDS $2,150,000 IN LOAN BONDS 


The Guardian Life has increased 
to $1,000,000, its original sub- 
scription of $600,000 to the Fourth Lib- 
erty Loan, thus “doubling the Third,” 
—its subscription to the Third Loan 
being $500,000. The company’s total 
holdings of Liberty Loan Bonds are 


- now $2,150,000. 
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Warren M. Horner 
Leaves Provident 
Life & Trust Co. 


WILL BE IN RED CROSS WORK 


aw wn 





An Unusually Successful General Agent 
Who Has Done Fine Educational 
Work 


Warren M. Horner, general agent of 
the Provident Life & Trust Co., for 
Minnesota and South Dakota, and one 
of the leading figures in agency circles, 
has resigned. He has volunteered to 
do Red Cross work overseas and will 
probably sail some time in December, 
The Minnesota territory of the Com- 
pany has been divided into three separ- 
ate organizations with Thomas B. Silli- 
man, general agent in Duluth; Alvin G. 
Herrman, general agent in St. Paul; 
and Frank M. Flory, general agent in 
Minneapolis. John A. Blond has the 
‘itle of city agent in Minneapolis. 
With Provident Life & Trust 24 Years 

Myr. Horner has been in life insur- 





WARREN M. HORNER 


ance for a quarter of a century. One 
year after beginning to carry the rate 
book he went with the Provident Life 
& Trust, with which company he has 
been unusually successful. 

Few men in life insurance have had 
a clearer idea of the responsibility of 
the agent towards the community; and, 
at the same time, he has done his share 
in making the agent realize that re- 
sponsibility and in helping him to 
measure up to it. Having the gift of 
clear and pungent expression § Mr. 
Horner has been a frequent and valued 
contributor to the literature of the busi- 
ness. His work in the Lippincott 
Training Series, “Training For a Life 
Insurance Agent,” had a wide circula- 
tion. It was a book which contained 
the essence of business-getting success. 
In his mind when he wrote it was the 
thought that life insurance, the most 
scientific business in the world, uses 
very unscjentific methods in the pro- 
ducing end. 

A Pioneer in Business Insurance 

Mr. Horner was one of the first men 
tc see the possibilities in business in- 
surance, not only making a success a3 
a preducer of it, but he did as much as 
any other man in creating a nation-wide 
demand for these policies. As far back 
as 1910 Mr. Horner delivered an ad- 
dress before manufacturers in Iowa on 
corporation or business life insurance. 
This address, later printed in pamphlet 
form, was widely circulated and is 
still being copied by life insuzance pub- 
lications. 

Another activity which drew atten- 
tion to Mr. Horner was his propaganda 
for institutional advertising, a cam- 
paign to bring life insurance more 
prominently before the reading public. 
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About the most recent pamphlet of 
Mr. Horner was a long and carefully 
thought out brochure on the taxation 
question at Washington. 

Took Positive Positions 

Mr. Horner has not always agreed 
with other life insurance men. When 
he once made up his mind to start an 
educational campaign, to criticise some 
phase or personality of the business, 
or to enter a controversy he threw his 
whole heart and soul into it. It was 
ine vesult of sharp criticisms on the 
managing forces of the National Asso- 
ciation of Life Underwriters that his 
“elations with the association became 
cold. The forces Mr. Horner criticised 
in turn criticiced him, and some feeling 
was aroused. He did not attend the 
last convention at the Hotel Astor. 

Farewell Letter 

In a letter to his associates Mr. 
Horner said in part: 

“It would be nothing short of fulsome 


for me to dwell upon my genuine feel- 
ing of friendship for you and great ap- 
preciation of cooperation of those who 
have been my associates in building 
the business which we now represent. 
Also, would it be superfluous for me to 
amplify upon the personal regard which 
I have formed for the officers of The 
Provident Life and Trust Company and 
the respect which I hold for the Com- 
pany itself. You all fully realize that 
the well-merited enthusiasm of the 
agents of the Company for it as a cor- 
p%rate entity, and the personnel of its 
officers, is an asset which has been 
used by me unstintedly in enthusing 
you and in swaying clients as well.” 
Company Estimate 

In the next issue of “Provident Notes” 
the Provident Life & Trust will have 
an interesting estimate of Mr. Horner, 
which reads in part: 

“Probably no general agent of the 

(Continued on page 10) 
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R. J. Mix Most Quoted 
of Insurance Writers 


WAS GREAT BELIEVER IN INCOME 


Death of New York Manager of The 
Prudential Greatly Regretted—His 
Insurance Career 


Robert J. Mix, New York City man- 
ager of The Prudential, news of whose 
death from pneumonia was printed in 
The Bastern Underwriter of last week, 
will live long in the memory of life 
insurance agents, thousands of whom 
knew him through his published phil- 
osophy on salesmanship, his hints and 
his pointers for field workers, although 
many had never met him personally 
He had an unique literary style, mak- 
ing his points in short, terse sentences, 
always constructive, criticising only in- 
dolence and shirking. In his famous 
“Mix’s Mustard” letters, issued whon 
the spirit moved him, he clung faith- 
fully to exclamation points and used 
capital lettered words a la Arthur Bris- 
bane. More than anything he loved 
to sound the praises of income insur- 





R. J. MIX 


ance because in his long career he had 
seen the practical application of the 
income idea. 
His Last Writing 

For years he was a contributor of 
articles to insurance papers, always 
saying something of a helpful nature 
to agents, and one of the last articles 
he wrote was an argument for income 
insurance, written for The Eastern 
Underwriter. A representative of this 


_paper went to his office to solicit the 


article. Instead of asking for a time- 
limit he called his stenographer and 
dictated it immediately Clearly, for 
cibly, quickly, he told his story which 
was a little masterpiece. 

His last written message to agents 
was this notation at the top of a bul- 
letin of production, hung on the wall: 

“What a splendid September showing 
for us——-way, way ahead of what I ex- 
pected, and by far the biggest Septem- 
ber in the history of the agency! Ae- 
cept warmest congratulations. Now 
for a bunch of applications in October! 
Go to it!” 

P. R. Garrison, who is acting man 
ager of the New York office, said that 
Mr. Mix was one of the fastest thinkers 
he ever met, was square and upright, 
and had a way about him which at- 
tracted agents. He was generous, giv- 
ing much to charity 

Robert J. Mix was educated in Syra- 
cuse University. After graduation, he 
studied law in the office of the late 
Senator Frank Hiscock, but his health 
gave out and he went West. In Min- 
nesota he entered a railroad office, saw 
the great need of stenographers, picked 

(Continued on page 10) 
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543 pensation insurance, a _ distinction limits of the United States of America, = 
Answers Munition should have been made. Employes or | 


Workers Editorial 
REPLY TO NEW YORK “TIMES” 
Director Little, of American Museum 


of Safety, Says These Laborers 
Are Protected Now 


Rk. M. Little, director of the Ameri 
can Museum of Safety, has written a 
letter to the New York “Times,” an- 


that newspaper 
was advocated a 
munition 


swering the editorial 
had, in which there 
gvovernmeni insurance = on 
workers. This is the letter 
To the Editor of the 

‘Times”: 

‘ The “Times” editorial on the subject 
of “Insurance for Munition Workers,” 
in the issue of Oct. 8 is evidently based 
upon a misunderstanding of the _ pro- 
tection which the Federal Government 
assures munition workers, as all em 
ployes working for the Government 
are covered by the Federal Compen- 
sation act, which became a law Sep- 
tember 7, 1916, and which is adminis- 
tered by the United States Employes’ 
Compensation Commission. 
The Gillespie Explosion 

The employes at Morgan station re- 
cently killed or injured by the explo- 
sion were covered by this act, as the 
T. A. Gillespie Company is acting for 
the Government, and the Federal Com- 
pensation Commission has ruled that 
the employes are civil employes of the 
United States. Workmen injured be- 
fore the explosion received benefits un- 
der the act and, of course, therefore, 
all those injured or killed by the ex- 
plosion were likewise covered by the 
act. The medical officer of the Com- 
mission, Dr. John W. Trask, was early 
on the ground to see that all injured 
workers received prompt and proper 
medica! and hospital attention, and also 
to assist beneficiaries to prepare claims 
for compensation. 

Section 6 of the act provides “that 
the monthly compensation for total dis- 
ability shall not be more than $66.67, 
nor less than $33.38, unless the em- 
ploye’s monthly pay is less than $33.33, 
in which case his monthly compensa- 
tion shall be the full amount of his 
monthly pay. The monthly compensa- 
tion for partial disability shall not he 
more than $66.67.” 

In addition to the monetary benefits, 
the Government must provide reason- 
able medical, surgical, and hospital 
services as long as they are needed. In 
other words any civil employe of the 
United States injured in service is en- 
titled to two-thirds of his monthly 
wage, provided his monthly pay is not 
more than $100 nor less than $50 per 
month. Most employes in the hazard 
ous plants of the Government are now 
making more than $100 per month, and 
therefore do not receive the equivalent 
of two-thirds of their wages during the 
period of disability, but they do receive 
at least $66.67 per month and medical 
attention. In case of the death of a 
workman on account of his employment 
the Government provides $100 funeral 
expenses and that his widow shall re- 
ceive 35 per cent. of his wage each 
month during widowhood, and his chil- 
dren 10 per cent. each until they are 
18 years of age, but the total family 
payment cannot exceed $66.67 per 
month. A dependent widower receives 
the same compensation as a widow. 
Dependent parents, sisters, and 
brothers receive benefits under the law. 
The administration of the law indicates 
that a widow and three or more chil- 
dren of an employe of the Government, 
who loses ‘his life in the service, may 
receive from $7,000 to $15,000 compen- 
sation insurance, paid to them in month- 
ly installments until the children are 
18 years of age and the widow dies 
or remarries. 

All Covered 

lf the point to the editorial was that 
Congress should provide some method 
of insurance in addition to the com- 


New York 


in all the munition plants where a con- 
tractor is acting as an agent of the 
Government are covered by the Fed- 
eral Compensation act, and nearly all 
the explosive manufacturing plants are 
Government plants. Whenever a firm, 
however, is acting as independent con- 
tractors and not as agents of the Gov 
ernment, the employes are covered for 
compensation purposes by State com- 
pensation laws. In case there are no 
compensation laws, as in ten Southern 
states, the contractor takes out casualty 
insurance, which is charged against the 
Government. There are no men and 
women making munitions for the Gov 
ernment who are not covered by some 
form of compensation insurance. 
R. M. LITTLE, 

Director the American Museum of 

Safety. 


HIGH HONORS FOR COL. HOWARD 


Secretary of Travelers Awarded Dis- 
tinguished Service Medal and Croix 
de Guerre 





Word comes that Lt. Col. James L. 
Howard, of the divisional staff of the 
26th Division, fighting under Major 
General Clarence R. Edwards in France, 
and secretary of the Travelers Insur- 
ance Company, has won high honors 
for brave conduct under fire and is 
decorated with the distinguished serv- 
ice medal and also with the croix de 
guerre. Lt. Hines of Boston, an officer 
of the 102nd Infantry, leading regiment 
of the division, was in Hartford last 
week and told the story to a number 
of friends of Lt. Col. Howard. In the 
recent operations in the St. Mihiel 
salient a force of Americans was mak- 
ing a diversion attack toward Marshe- 
ville, near St. Mihiel, and the Hartford 
officer was detailed to accompany Colo- 
nel Hobbs, commanding the 102nd, and 
members of the regimental staff, who 
were advancing with two battalions. 
In the progress of the movement these 
officers became separated from the bat 
talions and in advance of the soldiers 
found themselves, with their small es- 
cort, in the town where there were 
Germans. They took some prisoners, 
but a larger force of Germans nearly 
surrounded them. Then they fought 
their way through and regained their 
force. 

It was a thrilling adventure and one 
which earned the commendation of the 
high officers. The attack made as a 
diversion was pressed and as a result 
the town was taken. The main attack, 
made by the division, also succeeded. 
This was along a front farther to the 
north and was an important part of 
the extended movement which wiped 
out the St. Mihiel salient. 


GUARDIAN LIFE CLAUSES 


One Limits War Liability to Return of 
Premiums—Other Provides Extra 
Premium 





The Guardian Life is issuing two 
new forms of War Clause, namely: 

(1) Clause A—Limiting the liability 
of the Company to the return of the 
premiums paid. 

(a) If the Insured dies during the 
first five policy years while engaged in 
or as a result of military service out- 
side of the Continental limits of the 
United States of America, or military 
service involving aeronautics or naval 
service whether within or outside of 
the Continental limits of the United 
States of America, in time of war, or 

(b) If the Insured dies during the 
first two policy years while engaged in 
or as a result of Red Cross service or 
other relief work in connection with 
actual warfare or as a result of a state 
of warfare, riot or insurrection while 
he is traveling or residing as a civil- 
ian outside of the said Continental 


(2) Clause B, containing in addition 
to the above a provision for the grant- 
ing of a permit under which the Com- 
pany assumes the war hazard for a 
limited amount of insurance in full in 
consideration of the payment of such 
an extra premium as according to the 
nature of the risk to be covered shall 
be required by the Company at the 
time of issuing or renewing such per- 
mit. 

For the present it is the Company’s 
purpose to charge an annual extra pre- 
nium of $100 for each $1,000 of insur- 
ance for assuming the risk of military 
cr naval service in war under a permit 
granted for a policy issued on or after 
October 1, 1918, the total extra pze- 
mium required not to exceed, however, 
$200 for each $1,000 of insurance. 





More 
Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 


Company 
DES MOINES 





HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 




















Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 











W. D.z 


THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 

WYMAN, President 

A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 











@AMARILLO 

THE DALLAS. ‘Texanwanes 
BIG Fi.woatn? 
TEXAS GREAT 


SAN ANTONIDe 
eDtL RIL 


iP 
COMPANY’, 








Great Southern Life Insurance Company 


HOUSTON, TEXAS 


For Agency Contracts address 





O. S. CARLTON 


PRESIDENT 
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Put Insurance “Pep” 


Cormack and other stars to sing; in- 


Police Loan Drive duced aviation authorities to send 


——- eLough aeroplanes to form a battle 


WALLIS HAS RAISED $120,000,000 “vision (42 planes) and so aroused the 
Soaecis town by his advertising and the police 
Got Douglas Fairbanks to Sell $7,000,- by the potentiality of his inspiration 


“eae . that the greatest crowds in the history 
000 Subscriptions Here—Had Every of the world gathered—200,000 people 
Cop in Town on Job 


being one day’s audience. More than 
7 " ae ge ae #500,000 was raised. 
When Frederick A. Wallis, the Tife i . 
EGR ; se ‘ ‘ Just before the Liberty Loan cam- 
insurance agent who is deputy police jy ,ign opened Commissioner Wallis 
cemmissioner of New York, was asked gathered the Inspectors, Captains and 
if ne would take charge of the New Lieutenants before him and outlined 


York city police drive to raise $30,000,- the plan of the campaign. Each police- 
man was to be instructed not to get 


(00 in Liberty Loan subscriptions } sant? : 

Aas aa iz pose 4 poy he subscriptions perfunctorily, but to put 
said immediately: “Yes, I'll do it if you hig whole heart and soul into it. 
make the quota $50,000,000.” Probably Prizes were offered to the individual 











FRED WALLIS (LEFT) AND HARRY ROSEN (CENTER) SNAPPED DUR 
ING LAST DAYS OF LOAN DRIVE WHEN BOTH WERE COM 
PLETELY FAGGED AND IN NEED OF SLEEP 


if he had realized the superhuman policeman tor the largest number of 
bonds sold, largest amount, etc. The 
: : . ‘ famous Glee Club, composed of police- 
‘tat huge sum of money he might have men, and the equally distinguished 
hesitated, but his life insurance ex- police band, were assigned exclusively 
perience had taught him to aim high. io Liberty Loan duty for the entire 
period of the dirve. 

From the time the drive opened until 
Saturday night of last week it was 80 jt closed Commissioner Wallis was idle 
sure that when the President of the only a few hours each night. A sample 
‘United States heard about it he bought routine was to arrive at his office at 
( "nn wk area aftar mn 0 rda 
vw = $1,000 bond in appreciation, a fact Msncgs a joer a = aan tne Gis 
telegraphed to the Police Department Club, the band and Liberty Loan 
by Secretary Tumulty. Later returns speakers. He talked on street corners, 
showed that $120,000,000 was subscribed and at street theatres; at regular thea- 
tres; in school houses; at restaurants 
: Liga and kept going until the small hours of 
engineered by Mr. Wallis. the morning; always selling Liberty 

The job of getting the people of New Bonds. One morning at 2:30 o'clock he 
York to subscribe for $120,000,000 sold $50,000 of bonds in Child’s Restau- 
iii ttn on anaes te the ile t- rant in Columbus Circle. One night he 
through the police came to tne 1 took his Glee Club to the cabarets and 
surance general agent-Police Commis- after midnight raised $400,000. Such 
sioner because of the genius and stars as Geraldine Farrar, the opera 


efforts which were necessary to get 


For a time it seemed too high but by 


through the police in the campaign 


energy he displayed in the drive re- 
cently ended to raise money for police’ 


) reserve uniforms by means of a field’ 
Into New York S day. Mr. Wallis engaged Caruso, Mc- 


singer, were oly too giad to olier Weir 
services to the poilce department. 
The best idea that Mr. Waius had, 


‘‘bowever, was when he Obtained tue 


consent of Vougias f'alrvalks, the Wuv- 
ing picture star, to come to New York 
and seil bonds tor the police depart 
ment. Fairbanks flew here trom Wash- 
ington in an aeroplane as third Class 
mail matter, paying 16 cents for post- 
age. Arriving here he got a $1,000,000 
subscription trom Pliny Fiske, the 
banker. On the following day Fair- 
banks went to the sub-treasury build 
ing at noon, sold $3,000,000 in bonds, 
and then gave a -one-man parade up 
Broadway and Fifth Avenue, an event 
which will long live in the curious an 
nals of the city, as the high-wa*er 
mark of personal popularity on the part 
of an individual not in public life. The 
parade consisted of the police band, 
“Doug” Fairbanks on foot; Fred Wallis 
and Harry B. Rosen in an automobile 
and the police Glee Club. About 
1,000,000 people turned out to cheer 
‘Doug.” Incidentally, he flew back to 
Washington with subscriptions from 
New York of $7,000,000, which he pre 
sented to Commissioner McAdoo on 
the steps of the Treasury Building. 
The subscriptions were all credited to 
the police department. 

There were many other notable fea- 
tures in the drive, one of these being 
an individual subscription of $1,000,000 
given to traflic policeman William Rob 
erts at Broadway and Dey streets. It 
came from the Western Union Tele 
graph Co. 

Mr. Wallis made speeches until at 
the end of the drive he was hoarse. 
Harry B. Rosen gave up his life in- 
surance work during the drive to help 
the police and his old friend Wallis. 
Vir. Rosen proved a wonder at getting 
individual large subscriptions, giving 
some of his own (it is said he owns 
about $1,800,000 in Liberty Bonds), and 
he stimulated bidding at meetings by 
offering large subscriptions if they 
were matched. At the Union League 
Club he offered $25,000 for the stamped 
card attached to Douglas Fairbanks 
when he flew here from Washington. 

The success of Commissioner Wallis 
in the police reserve uniform and Lib 
erty Loan drives was so extraordinary 
that he has become one of the most 
discussed men in the town. He ac- 
cepts it all modestly, giving credit to 
his life insurance experience for the 
ideas he used so effectively 


CANADIAN RESEARCH BUREAU 

The Life Underwriters Association of 
Canada is to inaugurate for the benefit 
of its members a_ research service 
which would give them most recent 
and complete information regarding 
companies, legislation, plans, methods, 
selling avguments, etc This will be 
under the direction of our General 
Secretary and should prove very valu- 
able to our members and the compan 
ies they represent 


INSURED AT AGE 70 





Necessity for Protection to Cover In- 
heritance Taxes Source of Enor- 
mous Business 





It is not often that a man seventy 
years old is accepted by a life insur- 
ance company. Frank A. Berthold, 55 
Liberty Street, New York, has recent 
ly placed such a line to cover inherit- 
ance taxes. The insured took the limit 
in one company and the premium was 
$6,000, which is at the rate of 12% per 
cent premium, 

Mr. Berthold finds that the oppor- 
tunity for big business to protect es- 
tates against inheritance taxes is ex- 
ceptional. In fact it is almost beyond 
belief. Many men and women well 
along in years eagerly seek this insur- 
ance. In writing this class of business 
the applicant is often heard to say, 
with deep regret, that he was so short- 
sighted as not to have seen the advan- 
tages of life insurance during his young- 
er years. Only the situation growing 
out of the inheritance tax laws has re 
sulted in these dilatory insurere com- 
ing forward at this late day and paying 
the almost prohibitive premium which 
is now absolutely necessary to carry 
the risk. That is, it would be con- 
sidered prohibitive from the view 
point of one desiring life insurance for 
the same reasons that most men and 
women take it. But as regards inherit 
ance taxes no device has been found 
which so well serves the purpose of 
protecting estates as does a life insur- 
ince policy. The insurance must be 
had even at the higher cost 

In this particular case the inherit 
ance tax is $125,000 If the insured 
should die the first year of the policy 
the discount of five pe> cent allowed 
for immediate cash payment is more 
than the premium paid. Furthermore 
the policy does away with the neces- 
sity of turning securities into liquid 
cash at a time when the market might 
not be favorable 


GOOD WORK IN FIGHTING “FLU.” 
After a conference between Dr. Lee 
K. Frankel, of the Metropolitan Life, 
and Dr. Victor Blue, Surgeon General, 
circulars to all agents of the company 
were sent by the Metropolitan to aid 
in fighting influenza, These circulars 
gave instructions regarding observance 
of necessary preventative rules to be ob 
served. The Metropolitan's nurses 
have done splendid service in all com 
munities where the epidemic raged 


LIFE COMPANIES HELP 

Representatives of the Philadelphia 
life insurance companies have agreed 
with the Mayor of the city to arrange to 
make insurance money available to- 
wards reimbursement of reasonable un- 
dertakers’ bills, after a conference with 
him in regard to the influenza epidemic 








Mr. Successful Life Insurance Agent: 
Do you want to secure a General Agency 
for yourself? If so, read this, it is 


| WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Com- 
pany of New Hampshire for $5,000 under the Company’s Triple Indemnity Plan, what | 
foes your Policy guarantee to do? 
| ANSWER: 
FIRST, it guarantees that in case of death from any cause $5,000, the face of | 
the Policy, will be paid. oe } 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
| fece of the Policy, will be paid | 
} THIRD, that in case of death from certain SPEOIFIED accident, $15,000, | 
| or THREE TIMES the face of the Policy, will be paid. a ‘ 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER 

ruarantees that in case of total disability as a result of accidental injury. the Com | 
pany will pay direct to YOU at the rate of $50 PER WEEK during such disability, | 
} 

| 

} 

| 


of $25 PER WEEK throughout the period of disability. Can insurance do MORE? 
And WHY should any man be satisfied with a policy that would do less? The cost 


is low. 
General’ Agents wanted in the following States: Pennsylvania, Delaware, Kan- 
sas, Michigan, Ohio and the District of Columbia. Address: 


_ UNITED LIFE AND ACCIDENT INSURANCE CO. 
| Home Office, United Life Bldg., Concord, New Hampshire 


| 

; _ durin 

| but not to exceed 52 weeks, after whicn the weekly indemnity will be at the rate 
| 




















To the Man Who is Willing—and Will 





——— 
AUMONT-TE 


We are prepared to offer unusual opportunities for money-making 
NOW and creating a competence’ for the FUTURE. 


FOR CONTRACTS AND TERRITORY, ADDRESS 


H. M. HARGROVE, President § :: 








Beaumont, Texas 
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| Existing Conditions Favorable 
To Writing of Insurance 


By John B. Lunger 
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On October 1st the new business of 
the Equitable Life Assurance Society 
issued for the year (excluding group) 
showed an excess of $7,690,000 over the 
new business issued in the correspond- 
ing period of 1917. The gain in paid- 
for business during the same _ period 
amounted to $2,600,000. In comment- 
ing upon these facts Vice-President 
Lunger called attention to the number 
of producers in the nation’s service and 
eAid: 

“Tf our staff had remained intact it 
is estimated that the gains in paid-for 
business at th's time would be not less 
than $12,000,000; consequently it fol- 
lows that the general conditions exist- 
ing are favorable to the writing of life 
insurance. This is especially true as 
regards wage-earners who have no idle 
periods and who are netting, after 
meeting the high cost of living, larger 
incomes than at any time in the history 
of the country. Therefore a wonderful 
cpportunity exists for writing a large 
number of apnlications and for solicit- 
ing larger individual insurances, At 
present it should be as easy to write 
an application for $2,000 as it was for- 
merly to write one for $1,000. 

“In addition, the necessities of war 
have impressed upon our people the 
importance of thrift It is only by 
thrift that the family circle can be pro- 
tected; and it is only through thrift 
‘hat the bonds now being issued fo- 
war purposes can be ultimately liqui- 
dated, Thrift, careful painstaking 
thrift, is and must continue to be the 
bulwark of our national well being; and 


INFORMAL DISCUSSION 


American Institute of Actuaries to Talk 
On War Risks and Securing New 
Business 


The American Institute of Actuaries 
will hold its Fall meeting at the Jeffer- 
son Hotel, St. Louis, on November 
7-8. The following are the topics for 
informal discussion: 

1. War Risks. 

(a) Policy Provisions in reference 

to War Hazard. 

(b) Additional Cost of War Risks. 
(c) Indirect Effects of the War on 

Mortality. 
(d) Insurance of Red Cross, Y. M. 
C. A. and other Relief Workers. 
(e) Methods of Recording and Re- 
porting transactions under Sol- 
diers’ and Sailors’ Civil Rights 
Act. 
. Initial vs. Ultimate Cost of Secur- 
ing Business. 
3. Adequate Reserves under a Double 
Indemnity Provision. 
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every agent who encourages thrift 
through a life insurance policy is doing 
a patriotic as well as a humanitarian 
deed. 

“When the extent of the demand for 
men and women of intelligence in all 
branches of finance and industry is 
considered, the number of the new 
agency contracts signed is surprisingly 
good, showing that life insurance is not 
without its attractions to those who 
discriminatingly seek opportunities for 
life work, or who are obliged to seek 
some new employment by reason of the 
curtailment of non-essential industries. 
At this point a word of cau3ion is in 
order. The Federal Government has 
renewed its ruling that the business of 
life insurance is not regarded as non- 
essential to general business. This 
means that any man who occupies a 
necessary and responsible position with 
an insurance company or agency, and 
has been granted deferred classification 
in the draft is not required to seek 
other employment under the ‘Work-or- 
Fight’ order. It is possible, however, 
that each Draft Board may look upon 
the question from the standpoint as to 
whether the agent is active or not. 
This ruling places on our managers the 
responsibility of using the utmost care 
and caution in the employment of men 
who are under the age of 46; and every 
manager must see to it that applica- 
tions for agencies from men under this 
age are not being made to secure an 
excuse or pretext to avoid service in 
industrial occupations necessary to a 
successful conduct of the war.” 

4. Modification of Commissions to 

Agents in case of Reinsurance of 

Excess Risks. 

. What Affirmative Action is Neces- 
sary in order to Terminate a Policy 
which, by its Teras, Becomes 
Void by Virtue of the Insured’s 
Own Act. 

General Discussion of any Actu- 
arial Subject upon which informa- 
tion or opinions may be desired 
by any member. 


po) 


6. 


DONT’S 

Don’t talk too much. Find out in 
advance all that can be known about 
the man you wish to insure—his age, 
family, business, surroundings, habits, 
idiosyncrasies, It saves talk later on. 

Don’t be a bore. The agent who is 
a bore is a “back number,” 

Don’t waste powder and shot. If one 
good closing point captures your man, 
stop at that. It saves time and am- 
munition. 








Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 


OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 


ED ii ccvtdrcenccoiencdsvadeevesntsebadsenewouen 
DL. cccntbinredcetcncsasaneroedoosesuegaess 
Capital and Surplus. .......cccccccccccccccscccce 
Insurance 1M FOrce.........ccccccccccccccccccecs 
Payments to Policyholders since Organization 
Is paying its Policyholders nearly............ 


$ 16,560,439.04 
14,343,626.28 
2,216,812.76 
131,790,562.00 
19,612,616.08 


GOOD TERRITORY FOR LIVE AGENTS 
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REASON Our 


Policies Sell 


UR POLICY CONTRACTS contain 
all provisions consistent with safe 
underwriting and are guaranteed by a de- 
posit of the full legal reserve with the 


State. Our promises are all in our con- 
tract. Good ccntracts for up-and-doing 
agents. 


THOMAS J. OWENS, Pres. 


DR. ALBERT SEATON 
Vice-Pres. & Med. Dir. 


CLAUD T. TUCK 
Secretary 








In discussing business 
insurance for a firm or 
corporation an agent is 
frequently asked how 
much insurance should 
be carried for the protection of the 
business. An excellent plan is to pro- 
pose an amount equal to, or slightly 
in excess of, the maximum amount 
which the firm or corporation owes at 
any period of the year to its bank. 


Many business houses borrow heavily 
from banks during the buying season. 
By ascertaining the amount either by 
direct inquiry or otherwise, an agent 
can submit a proposition fitting the 
case to a nicety.—‘‘Agency Items.” 


A Business 
Insurance 
Pointer 


T. J. Miles, formerly of the Mont- 
gomery Agency of the Guardian Life, 
has won a commission as 2d lieutenant 
and is stationed temporarily at Camp 
Jackson. 








RIGHT AGENTS 


GOOD TERRITORY 
still available for 
development by the 


ere men who can place policies as 
well as write applications, and who know 
how to be successfully active. Always 
an opening for real workers, 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 
7 W. Madison Street CHICAGO, ILL. 











CUISAG 


Ans ‘STEVENS Pop 


Ot ny 


GREATEST 
Beat tele 
COMPANY 


WANTS GOOD MEN 
AND 


WILL PAY THEM WELL 








Established 
1867 











developing the 


and their beneficiaries, 
Great Policyholders’ Company. 





THE REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 


Four big success factors 


Jesse R. Clark, President. 


of the Company and the Institution he represents. The stronger the rear guard, the greater the 
agent’s morale and chance of success. 


in the work of the Union Central 


The GOOD WILL created by farm loan investments. 
Country’s agricultural resources, an 
thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
meriting the appellation—the 


Agency Force are: 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the 


Company’s superior earnings, 


favorable mortality, and economy of management. 





THE UNION CENTRAL LIFE INSURANCE COMPANY 


of Cincinnati, O. Allan Waters, Second Vice-President 
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Provident agents find that in these war times it is not 
difficult to convince a man he is not carrying sufficient 
insurance. 


Provident Income Insurance is easy to sell 


Write for information 


THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 

















THE MOST VALUABLE POLICY FOR YOU | 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 











BOSTON 








F- INSURANCE COM 
OF @OSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 














More Letters About 
Sources of Prospects 
WHAT GENERAL AGENTS PLAN 


Different 
Leads 


Statements From _ Several 
States, Including California 
for Live Agents 





The Eastern Underwviter has re- 
ceived another interesting group of let- 
ters from general agents telling where 
they are looking for new prospects in 
order to offset the depazture of young 
men for the training camps and over- 
seas. In the accompanying batch are 
letters from California, Wisconsin, 
New Jersey and other states. 

Louis F. Paret, Provident Life & Trust, 
Camden 

We are not just at the present time 
doing much in the way of new leads 
to our agents. In the past, however, 
we have made a practice of looking up 
promising prospects in the trade jour. 
nals,—the names of men who have 
been promoted or changed in positions. 
We have also had compiled several 
lists of big business houses—worth 
say from $5,000 up,—both in Camden 
and Newark, from which we have 
given out leads to our agents, but this 
has not met with a great measure of 
success,—the names listed being rather 
too indiscriminate for real value. 


We do make a drive on getting busi- 
ness from our old policyholders, by 
keeping our men constantly supplied 
with the names of their respective 
policyholders as their rates change 
each month. If the agents co-operate 
with us, as some of them do, we keep 
a list of their most likely policyholders 
from whatever source obtained, and 
redistribute them to the agents at what- 
ever time they ask for them to be re- 
turned. 


Aside from these two methods,—one 
of which as we have explained, is just 


now not being followed up owing to a 
scarcity of agents and the general let 
up in our line, 
to offer you. 
A. C. Larson, Central Life, Madison, Wis. 

We will write five millions of busi- 
ness from my agency by January Ist in 
the state of Wisconsin of the Central 
Life. It will be an increase of about 
one million dollars over that of last 
year. The business is of a mucn high- 
er grade, larger premiu..s, and well 
selected for the reason tuat our agents 
have found it necessary to write older 
men. The result is that their premiums 
are larger, they are better fitted finan- 
cially to take larger policies. Because 
of the psychological effect that the 
times have had upon them due to the 
war risk insurance policy of $10,000 
coverage for the benefit of business, 
families, and other things too numer- 
ous to mention, it is the judgment of 
our agents that life insurance was 
never so easy to wri-e as it is today, 
all things considered. The agent today 
who cannot write life insurance suffi- 
ciently to keep himself and family or 
other dependents ought to get out of 
the business or else be made to carry a 
gun some place in France. 


we have not much else 


Bruce Whitney, Manager Mutual Life, 
Milwaukee 

In our regular agency meeting I have 
suggested that the fact that the Gov- 
ernment has set $10,000 as the amount 
of insurance that ought to be carried 
has established a precedent as relates 
to the amount of insurance that should 
be carried by the individual. 

If $10,000 is no more than should be 
carried by a soldier, it certainly indi- 
cates that the amount carried by the 
average layman is far less than what 
he should carry. 

This offers a field for increasing in- 
surance already on the books, and 
coupled with the necessity for taking 
care of the large Federal and State 
Inheritance taxes, gives the agent a 
field of operation that has been wholiy 
unworked in the past. 


G. R. Douthit, General Agent Equitable 


Life Assurance Society, Sioux 
Falls, S. D. 
Our business for the first nine 





months of the current year, shows a 
gain over a like period o1 time Lor 191i, 
vol 18%. ‘this is lavgeiy due to our at- 
tilude taken with reierence to the war 
as ailecting the life insurance business 
| have contended from the firet that 
the war should be a help rather than 
a hindrance. 

Subscribing to the Red Cross, Y. M. 
C. A., Knights of Columbus, and the 
many other patriotic funds has given 
us the “habit” and people today not 
only have more money to spend than 
before, but are much more easily per- 
suaded, whereas in life insurance, ly» 
vestment represents a service to some. 
one we love or the protection of the 
estate we have created. 

I have found that the average man 
today unconsciously demands a larger 
line of insurance than before the war. 
This is undoubtedly a result of the 
Federal Government's plan that every 
soldier and sailor carry ten thousand 
of Government indemnity. 

I find further that it is easier to find 
agents than before the war. A large 
army of men in this country are em- 
ployed in occupations that render but 
little service to society. The war has 
brought about a feeling on the part of 
worth while men that they should be 
doing something that really counts. 
These men can’t join the army because 
they have a family at home to support 
and it is a comparatively simple matter 
to show them where in the life ingur- 
ance business they can be of great serv- 
ice to society, and at the same time 
support their dependents as well or bet- 
ter than in their past occupations. 


J. Newton Russell, Jr., General Agent 
Pacific Mutual Life 


As to new sources of prospects de- 
veloped by this agency, I can think of 
none, unless we would consider in- 
creased inheritance taxes. 


Continued high prices for farm prod 
ucts accounts for an increased amount 
of insurance being sold to farmers. 


We have had very little benefit from 
war activities, as has been the case 
in the principal Eastern cities. Even 
the money we are subscribing for 
bonds leaves here and it is a long time 
before any of it is returned. 


I really think we have less sources 


Jor business than we had 
var, but be that as it 
business to date this 

cent over that of the 
reriod for last year. 


before the 
May our paid 
year is 14 pe: 
corresponding 


John L. Shuff, Union Central, Cincinnati 


There is no doubt but 
very difficult matter to increase your 
agency force at the present time on 
account of the very great demand for 
both men and women at fixed compen- 
sation above the normal. Hence we 
are using much care in our selection 
and are not taking the same chances 
as of old on try-out men. 


that it is a 


There is a great field open for de- 
velopment in ‘the selling of insurance 
to women that are receiving larger 
compensations and, with that, getting 
the viewpoint of big business and re- 
sponsibilities; and while we have not 
in the past given much attention to 
this branch, we are hoping for splendid 
results. 


The average salesman must revise 
his ideas, manner of approach. It does 
take more tenacity and strength of 
character to do the business, and I am 
glad to state that our small loss in the 
production for the year is altogether 
due to the loss of the fixed number of 
agents. 

As you know, the writer was one of 
the committee appointed by Secretary 
McAdoo to write the War Risk Insur- 
ance Bill which was afterwards enacted 
as a law ,and I got the vision of its 
possibilities immediately. No single 
act of Providence or otherwise has to 
me made life insurance so prominent, 
and our agents find that they can talk 
to men about ten thousand dollars 
worth of insurance where former'y 
they talked about one, two, or three 
thousand dollars insurance. 

That is the largest prospect for pro- 
ducing a larger volume of business. 


J. Stanley Edwards, Aetna Life, Denver 


As to new sources of prospects the 
best progress agents have been able 
to make in this direction is in solicit- 
ing older men, particularly among the 
farming class, for monthly income in- 
surance, and the canvassing of women 
school teachers for life and deferred 
income contracts. 





_ 








in which to insure. ; 
every one of our representatives. 
that record is in their work. 





SECOND TO NONE IN SERVICE 


Long established and thoroughly modern, providing perfect protec- 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
Sixty-seven years of square dealing are back of 
They will tell you how great an asset 





JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 


Incorporated 1851 





54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, 








Mass. 
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a ’ — 
Ask Soldiers Not To a a ; 
Drop Insurance cntng, ever em aa ox | NATIONAL LIFE INSURANCE COMPANY 
nary Life—Participates in Annual 
NESBIT WRITES TO RED CROSS poneae MONTPELIER, VERMONT P 
: . The Home Life has issued a “Liberty " i 
Says Protection is Important and Policy,” which combines the three year FRED A seisinrecats President C 
Explains That Bureau Works term and ordinary life plans. It par- 
Rapidly as Possible ticipates in annual dividends, the first A MUTUAL COMPANY 
dividend accruing upon payment of the 
Washington, D. C., Oct. 21,A letter second year’s premium. After the com- WHICH FOR 
has just been sent to the American pletion of the three year term period P 
Red wait ; by Charles F. Nesbit, act- the policy becomes automatically an S I X T Y ip E I G H T Y E A R S be 
, a ’ ., Ordinary life contract with the premium HAS PROTECTED THE si 
ing director of the bureau of war risk pate at the then attained age, with cash th 
insurance, asking that the organization loan and surrender values after two H O M E A N D F A M I | # 7 " 
assist in preventing soldiers from dis- years’ ordinary life premiums have been in 
continuing their insurance because of paid. . : . su 
the fact that insurance certificates are Illustration: Age 30 Edward D. Field, Superintendent of Agencies ti 
not received promptly by their benefi Amount of insurance $5,000. Term M 
ciaries premium annually for 3 years, $61.20 ar 
“Many soldiers are dropping their less dividend commencing with the pay- ese ener a — 
war risk insurance because their bene- ment of 2nd year’s premium. (The : | 
ficiaries have failed to receive insur- amount of dividends cannot be guar- INTERNATIONAL LIFE . se | 
ance certificates,” said Mr. Nesbit. anteed but if the 1918 schedule is main- s —_ of St. Louis | 
“It is important for the protection of tained the dividend would be $13.05.) 
the soldiers themselves and their fam Ordinary Life premium annually at SMASHED ALL RECORDS IN 1917 
ilies that immediate and effective steps attained age.-33; $124.20 less annual It was the Special Combination and New T. O. Policies that did the work. 
be taken to counteract this tendency. dividend. (The first annual dividend If Ili h wig 
| am, therefore inclosing a brief mem- payable at end of year on basis of 1918 you are not selling them we are both losing money. 
orandum covering this subject with the experience would be $18.40.) J. L. BABLER, Vice-President nee , ; 
request that you release it through the Surrender Values and General Manager Agencies MASSEY WILSON, President 
avenues of education and publicity at (Commencing after two years’ pre- ee ee ae 
your disposal.” miums have been paid under the Ordi- 
The memorandum inclosed with the nary Life plan, i.e., 5 years from date 
letter in part follows: of: policy: ) ; ° 
“The Bureau of War Risk Insurance Loan Paid up Extendec N Y k & f I C 
f the Treasury Department is mailing & cash participating insurance ew or 1 e nsurance O. 
insurance certificates as rapidly as pos- Year Values insurance Yr. Mo. 
sible. To date more than two and a 2 $45.30 $104.00 1 0 
half million certificates have been sent 3 146.50 345.00 3 5 FIVE YEARS OF EFFICIENT SERVICE 
forward and the daily output is con 5 246.35 595.00 . 0 INCLUDING 
tantly increasing. 7 415.40 900.00 9 2 a tee ‘ ta " _ b 
“The Bureau of War Risk Insurance — 10 675.05 1,385.00 13 3 THREE AND ONE-HALF YEARS OF WAR TIME 
now has on its books more than $35,- 12 832.80 1,650.00 14 8 uy 
000,000,000 of insurance, and is receiv 15 1,083.30 2,025.00 15 11 f = ; 
ing approximately $1,000,000,000 of new 18 1,348.45 2,380.00 16 5 During the Five Years ending December 31, 1917, the New York Life 
insurance every week 20 1,531.05 2,605.00 16 6 DONSINO 60 TANGER, o 6.0.6 5400s acces tcovceede $667,884,000 
“It is unnecessary to write to Wash- — Values after 20th year computed on Paid Polbey-Aellers 2.2... .cccccccccccecesecs 382,875,000 
ington asking for your certificate. It the same basis, and will be furnished EMCEORNOE 168 TIENORTOES. ...... acc ccivccsceecscre 215,272,000 
will come in due course. You do not on request. Increased its Insurance in Force.............. 503,535,000 
need the certificate to prove that you gle 
have taken out insurance or to prove WOMEN AND DISABILITY THE BUSINESS OF 1917 EXCEEDED THAT OF 1912. ske 
é rou are the beneficiary named by Th 
- ad nah ion po i * : - ; : : — In Income ......... sete e cece ceeceeseeeeeens $27,325,000 of 
ro gg co ne tgp Ro ag er In Amount Paid Policy-holders............... 25,337,000 
A FRANKLIN C. MORSS STORY aiaialomental instructions In New Insurance TEEEETELCRLE CELE LETT 119,917,000 a 
—— 0} 
i i é a] . . ’ . Bee on 
lies cast ae anemia The Missouri State Life has issued The increase in Business and Resources in Five Years equals the ion 
—Good Point For Agent to the following supplemental instructions Business and Resources of a very substantial life insurance company, ne 
Remember to agents: and this new Company is returning to policy-holders 92 per cent. of its tim 
The Company recognizes the fact entire income. It is also adding forty million dollars a year to its re- cou 
Franklin C. Morss, of the Provident that women are more and more becom- sources and one hundred millions a year to its insurance in force. uat 
Life & Trust, tells an amusing story ing a factor in the business world and Hoe 
of an agent who had brought a pros are, therefore, entitled to many of the HELPING WIN THE WAR. Me 
pect to the agency office, but found privileges which heretofore have been : ‘ ; the 
him so full of objections that he called denied them in matters pertaining to Since the war began, in August, 1914, the New York Life paid to hig 
in the assistance of his chief. Mr, life insurance because conditions have December 31, 1917, 998 war losses amounting to $3,007,223. There were vor 
Morss, after talking with the prospect not seemed to justify the companies in 238 reported losses for $607,084 awaiting proof on December 31. The ' 
for a moment or two, began to sus- granting them certain of these benefits. company had so carefully guarded itself against extra mortality by ate 
pect that these objections were more “The Missouri State Life has already reason of war that, notwithstanding the world-wide character of the con- mie 
apparent than real, and cut the knot by’ extended the benefits of the Double In- flict, the percentage of its actual to its expected mortality has not been Jap 
taking him up to the doctor. So ob- demnity clause to women and will here- appreciably affected. This percentage for 1917 was 70.85—the lowest need 
sessed was the agent. however, with after grant unmarried women of not of any year since the Company has kept complete mortality statistics. 189 
the objections which had been ad less than twenty-five nor over fifty The Company owned Liberty Bonds on January 1, 1918, to the wer 
vanced, and so utterly had he failed to years of age, who are engaged in busi- amount of $12,075,000, and subscribed for $20,000,000 of the Third in | 
recognize that Mr. Morss’ clever shift ness, a profession, or some gainful oc- Liberty Loan. the 
had thrown these objections into the cupation calling for a standard rating There are Four Hundred and Twenty-six Stars in the Company’s yea 
discard, that he followed into the ex- only, the total and permanent disability Service Flag, and one of the Home Office boys—Frank J. Brandreth, of Mor 
amination room to tell the doctor that benefits, as set forth in the Disability the Rainbow Division, has already won the French War Cross. 
the prospect was not ready for insur Rider, Form No. 1779, at a preminm The Company has afforded the Government every assistance in its A 
ance. rate equivalent to a fifty per cent. in- power in formulating and carrying out the plan of Government Insur- sugs 
There is nothing so important for an crease in the published rates of the ance on the lives of soldiers and sailors. Agents are forbidden to accept Bive 
agent to recognize as that a canvass Company on Limited Payment Life and applications from soldiers or sailors unless they have already taken ‘the abor 
is, so to speak, a shifting battle ground. Endowment forms. limit with the Government. and 
What was important a moment ago, “The benefit will not be granted to was 
may lose its importance. The agent females younger than age 25, nor to EVERY MAN’S BUSINESS. tive 
should begin with a well thought out married women, nor widows. No ex- AN . : : that 
plan of attack, but he should be con- ceptions to this rule will be made.” F Just now it is every man's business to Help Win the War. Our posi 
stantly testing his man to see whether, ——————————-—— daily occupations are incidental; winning the war is our real business. rate 
this plan may not be improved upon, more in the objection than he realized , Winning the war is our real business because back of that lies the Con: 
and whether some shrewd move may when he originally advanced it. chief and ultimate purpose of life—making the world a safe place for cont 
not bring matters to a successful issue It is with the fullest recognition of women and children. And that is the aim of Life Insurance in war time regr 
immediately. He should be quick to the possible necessity of changing tac- and in time of peace. doul 
recognize that when an objection has tics quickly, that Mr. Morss is sug- The Government has recognized this in the provision made by life shee 
been overcome, or has been forgotten, gesting to the Philadelphia agents, that insurance for the families of those who die or are disabled in the service. ance 
he is not only wasting his energy in they study some of their own cases The man who stays at home and does less is a slacker. rem 
discussing it, with the likelihood of ir- with a very interesting motive for the 
ritating his prospect, but there is the insurance as a guide, bearing in mind NEW YORK LIFE INSURANCE 'CO. — 
further danger that by continuing to that the order signifies nothing, since ; vas 
harp on that point, he may actually lead any one of these motives abe the DARWIA, P.. KINGSLEY, President. the 
the prospect to believe that there was first to come into play. pee 
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An Educator’s Success 
in Life Insurance 


CAREER OF A COAST MAN 
C. L D. Moore, Secretary of Pacific 
Mutual Life, Also Edits Home 
Office Publication 


Cc. I. D. Moore, secretary of the 
Pacific Mutual Life, who has recently 
been given the additional title of as- 
sistant superintendent of agencies of 
the company, is also editor of the 
“Pacific Mutual News,” one of the most 
instructive and largest of the life in- 
surance company Home Office publica- 
tions. It will thus be seen that Mr. 
Moore has his hands full. That he is 
an interesting personality can be 





Cc. I. D. MOORE 


gleaned in a glance at his careez, a 
sketch of which has been written for 
The Eastern Underwriter by a friend 
of the subject 

A Farm Boy 

Mr. Moore was born on a farm, near 
Toronto. His early years were spent 
on that farm, where he learned to work 
long hours and energetically, a training 
for which he has been thankful many 
times since. He took a high school 
course and entered college, being grad- 
uated from Victoria University in 1888. 
He won the Prince of Wales Gold 
Medal for general proficiency covering 
the four years of his college course, the 
highest honor in the gift of the Uni- 
versity at that time. 

Immediately after graduation he re- 
ceived an appointment to teach in a 
mission college for boys in ‘Tokio, 
Japan, where he spent three years at 
such work, coming to this country in 
1891. His first ten years in California 
were spent in educational work, mostly 
in Santa Monica, where he taught in 
the High School, and, during the later 
years, was supervisor of all the Santa 
Monica schools. 

Began With a Rate Book 

About Christmas time, 1901, it was 
suggested to Mr. Moore that he should 
give up school work, as he had gotten 
about as high as he could in that line, 
and go into business. Life insurance 
was mentioned as offering an attrac- 
tive field. Within two months from 
that time he had given up his schoo) 
position and was in possession of a 
rate book, selling life insurance for the 
Conservative Life, of Los Angeles. He 
continued with that work and did not 
regret the change, as he more than 
doubled his income as a school man 
from the very beginning of his insur- 
ance career. For about four years he 
remained in the selling end, and after 
the consolidation of the Conservative 
Life with the Pacific MutualdAn 1906 he 
was appointed assistant secretary of 
the latter company, afid the next year 
became its secretary, which position he 
has held ever since, 














American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address : 


HERBERT M. WOOLLEN, President 

















Life Insurance 
Education for 
U.S. Army Men 


The entire program of education of 
the officers and enlisted men of the 
American army, both overseas and at 
home, has been placed in the hands of 
the War Work Council of the Y.M.C.A. 
Two commissions have been organized, 
the overseas being headed by Dr. 
George B. Strayer, of Teachers’ College, 
Columbia. The foreign interests of this 
commission will be in the hands of Dr. 
John Erskine, Columbia. The overseas 
commercial courses will be in charge 
of W. H. Lough, president of the Busi- 
ness Training Corporation. The domes- 
tic commission will be headed by Pro- 
fessor Ernest Wilkins, of Chicago. The 
universities of France and England are 
to be used for the training of both offi- 
cers and enlisted men and a specialized 
course in life insurance salesmanship 
has been accepted by both commis- 
sions; and will also be used by the 
re-education division of the surgeon 
general’s department and the Federal 
Board of Vocational Education for its 
re-education work for crippled soldiers. 

The preparation of the entire pro- 
gram is in the hands of the Associa- 
tion of Life Agency Officers and the Na- 
tional Association of Life Underwriters 
through its scientific salesmanship com- 
mittee, headed by Edward A. Woods. 
William Alexander’s book on life in- 
surance salesmanship has been ac- 
cepted as the text book for the course 
and a committee on preparation of the 
course has been appointed, consisting 
of William Alexander, Frank L. Jones, 
Indianapolis; and Dr. Lee K. Frankel, 
Metropolitan Life. 


Thirty-six lessons are to be prepared 
by this committee and a system of 


tests is to be worked out by Dr. Guy 
Montrose Whipple, acting director of 
the Carnegie Bureau of Salesmanship 
Research, Pittsburgh. 

At the completion of tthe course, 
graduation certificates will be issued 
by the commissioners and a thoroughly 
trained and carefully selected group of 
army men will be prepared to enter 
the life insurance business as soon as 
they land upon our shores. 

Part of the work of the committee 
on education will be the preparation of 
the claims of life insurance as a life 
profession which will be incorporated 
into a general circular to be widely 
circulated among the soldiers and offi- 
cers. The text book and syllabus will 
be printed by the War Work Council 
as army documents and sold to the men. 
The life insurance companies have 
been asked to supply ten highly skilled 
educational men from their home of- 
fices to go overseas as civilians to as 
sist in the life insurance program, and 
the instruction is to be given by care- 
fully selected army officers who are to 
be recruited through the Life Agency 
Officers’ Association from among the 
officers who enlisted and who are al- 
ready overseas. 
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James C. Jones, local counsel in St. 
Louis for the Aetna Life, Fidelity & 
Casualty Co. and Travelers Insurance 
Co., is the democratic candidate in St. 
Louis for state Senator. 

+ * + 


Archibald A. Welch, vice-president of 
the Phoenix Mutual was elected vice 
president of the Hartford Chamber of 
Commerce last week and Charles B 
Chase, chairman of the board of direc- 
tors of the Hartford Fire, was also 
elected a vice-president of the same or- 
ganization 





Missouri State Life Policies Rich In Selling Points 








A AS EVERLASTING 
A. AS THE HILLS. 
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Facts— 


Over $156,600,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Ingurance Company in America 


| Home Office, St. Louis, Missouri 














Asked Companies To 
Borrow For Loan 


SECRETARY McADOO’S TELEGRAM 


Said American Companies Should Fol- 
low Example of British Companies 
—Missouri State’s Action 


Secretary of the Treasury McAdoo 
on Friday of last week sent the fol 
lowing telegram to Rolla Wells, Gov- 
ernor of the Federal Reserve Bank of 
St. Louis: 

“I believe that the time has come 
when the life insurance companies 
should not hesitate to borrow substan 
tially and thus anticipate their incomes 
in order to enable them to subscribe 
more largely than they have heretofore 
or than they have been contemplating 
to bonds of the Fourth Liberty Loan 
The chancellor of the exchequer, in 
connection with the British Liberty 
Loan in 1917, called upon all British 
life insurance companies to invest 10 
per cent. of their assets in that loan 
This was more than complied with 
I believe that imilar action by all 
American life insurance companies is 
not only justified in their own interest, 
but is necessary for the government 
in the present emergency Will you 
please lay these views before the pres 
idents and associated responsible offi 
cials of the life insurance companies 
in your district and report to me 
promptly their decision?” 

Action Of Missouri State Life 

One of the companies which followed 
the secretary's advice was the Missouri 
State Life, which after a meeting of 
its executive committee, sent the fol 
lowing telegram to the secretary: 

“Your telegram making suggestion 
to life insurance companies received 
Special meeting of the executive com 
mittee was immediately held Though 
we had previously subscribed for $1, 
000,000 of the Fourth Liberty Loan 
Bonds, this company was authorized at 
this meeting to subscribe for an addi 
tional $800,000 We gladly embrace 
this opportunity to do our part and 
thank you for the suggestion.” 

The Missouri State Life was able to 
make this subscription without borrow 
ing money or selling any of its exist 
ing investment 


CLEVELAND LIFE AND LOAN 
The Cleveland Life has subscribed 
for $150,000 on the Fourth Liberty 


Loan. President Hunt increased his 
personal subscription $50,000 giving 
the Cleveland Life credit for same 


This makes company's total bond sub 
scriptions ten per cent. of company’s 
assets which are approximately two 
and three quarter million 


SUBSCRIBES $1,000,000 
The Life Insurance Company of Vir 
ginia subscribed $1,000,000 in the 
Fourth Liberty Loan 


TWO HARTFORD DEATHS 

Hart C. Fenn of Hartford, a special- 
ist on insurance stocks, died of Span- 
ish influenza and pneumonia last Thurs- 
day. He was the son of Ex-Senator E 
Hart Fenn of Wethersfield 

William J. Hamersley, general coun 
sel of the Connecticut Life Insurance 
Co., died of Spanish influenza and pneu 
monia in Hartford last week. In speak- 
ing of the life and character of Mr 
Hamersley, Vice-President Archibald A. 
Welch paid high praise to him 


H. L. KOLMAN WITH P. F. HUFF 

Harry L. Kolman, of Chicago, a large 
producer for the Travelers, and who it 
was announced several months ago, 
would join the Perez F. Huff Agency 
of that Company, is now in New York 
associated with the Huff Agency. 
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Permanent Partial ; 
Disability Awards 


JOHN MITCHELL GIVES VIEWS 

Loss By Disfigurement—Changes in 

Wages—Difficulties of Administra- 
tion and Their Remedies 


Answering the question, How should 
disability be com- 
Mitchell, chairman, 
Industrial Commission of New York, 
says that the discussion of this sub- 
ject is based upon the permanent par- 
tial disability provisions of the New 
York law. In the administration of 
the law consideration has been given 
to the vocational element to modify the 
rigidity of the statute, in no case, how- 
ever, diminishing the award on this 
account, but it might be advisable to 
allow a definite increase of say 33 1/3 
per cent. for vocational reasons alone. 
Formerly the commission was not per- 
mitted to consider an injury short of 
loss of or loss of the use of a member 
as other than a simple disability case, 
but now the commission has power to 
make an award on proportionate loss 
of the use of a member, thus prevent- 
ing much injustice to the injured per- 
son, 

Compensation For Disfigurements 

Under the former plan it was even 
possible for a man who for vocational 
reasons had lost one eye, to receive 
less compensation than if he had lost 
a little finger. There is also justifica- 
tion for granting compensation for cer- 
tain disfigurements. Provision should 
also be made to give the claimant re- 
turning to work at a lower wage than 
he formerly received, two thirds of the 
difference between his old and new 
wage with certain maximum limitations. 
It is also proper to increase the maxi- 


partial 
John 


permanent 
pensated ?, 


mum compensation for the loss of a 
hand, arm, foot, leg or eye. 
Re-employing Cripples 
Under an amendment to the New 


York law compensation for permanent 
total disability is awarded in cases in 
which the claimant loses a hand, arm, 
foot, leg or eye having previously suf 
fered the loss of one or more members. 
The totality is no more chargeable to 
the last accident than the first. The 
proper way to handle such a matter 
would seem to be to charge the pres- 
ent employer with the result of the 
last accident and to throw the result 
of the totality upon industry as a whole. 
This may be done by adding a small 
additional rate upon each risk or by 
collecting, as New York has done, in 
each death case in which there are no 
dependents, a fixed sum of $100 which 
contribution has been sufficient to es- 
tablish a fund to take care of the per- 
manent total cases. This has done 
away with the objection of employers 
to employing or re-employing crippled 
or defective workmen. 


Administration Difficulties 

The statutory method of providing 
for permanent partial disabilities not in- 
cluded in the schedule is to pay two 
thirds of the difference between the old 
wages and the new, but the administra- 
tion difficulties are numerous. The 
claimant may refuse to return to work; 
changed industrial conditions may cause 
the claimant to earn move or less than 
he earned at the time of the accident; 
the claimant may experience intermit- 
tent employment—sometimes employed 
and sometimes not. The method em- 
ployed in New York in such cases is to 
allow the workman and the employer 
(or his insurance carrier) to present 
themselves before the commission with 
a proposition to adjudicate compensa- 
tion by a single payment commuting all 
future payments. More than 6.000 
eases a year are thus adjusted. The 
chief defects of such a plan are (1) the 


"a weekly newspaper, is 


danger of introducing the “settlement,” 
so called, in which the obnoxious ele- 
ment of the old plan may be perpetuated 
and (2) the danger which always at- 
tends the giving of compensation in a 
lump sum against which is the general 
tendency of compensation laws. The 
first objection is entirely avoided by 
the commission’s active interest in 
every case. The second defect is ov’ 

come largely by ordering the payment 
of the lump sum periodically where 
there is indication that it otherwise 
might be wasted. 





GROUP TAX 4 CENTS 
Industrial Insurance Tax on Monthly 
Plan 20 Per Cent; on Weekly Plan 
40 Per Cent 





In his explanation of the tax bill, 
made in Congress, Congressman Kit- 
chin said: 

“We make only a few slight changes 
in the special tax on insurance. The 
tax is left at 8 cents on $100, the same 
as under the present law, except that 
we provide that in group insurance 
taken out by employers for the benefit 
of employees, when it covers at least 
as many as 25, the tax shall be only 
one-half of 8 cents, or 4 cents on each 
$100, because their premiums are in 
that proportion, just about one-half of 
the ordinary single life policy. 

“We have made another change in 
the case of industrial insurance written 
on the monthly plan, as some com- 
panies are beginning to write it on the 
monthiy plan. We provide that in the 
case of insurance taken out on the 
weekly premium plan the tax shall be 
4) pes cent. of the amount paid for 
the first weehiy premium, the same as 
under existing law, and in the case of 
insuranee taken out on the monthly 
payment plan 20 per cent. of the first 
monthly premium.” 


LEAVING WEEKLY NEWSPAPER 

P. J. Heilman, editor of “The Insur- 
ance Record,” who has also been act- 
ing as correspondent in New York for 
leaving the 
weekly paper to devote his entire time 
to his own paper and to other work. 





Edward A. Woods, of Pittsburgh, 
Equitable Life Assurance Society, is 
chairman of the influenza committee of 
the Red Cross. 


W. M. Horner Resigns 
(Continued from page 3) 
Provident is more widely known 
throughout the country than Warven 
M Horner. He first came to be gener- 
ally known through his ability to im- 
press great captains of industry with 
the necessity of business insurance. 
His constructive work in this direction 
was notable. It sprang not only from 
his thorough knowledge of insurance, 
but from his knowledge of the new in- 
fluence and tendencies which were at 
work in the business world. He be- 
came an enthusiastic leader in the 
National Association of Life Under- 
writers. He had what Mr. Hill has so 
well called the “Vision of Life Insur- 
ance.” He called for a co-operative 
effort among life insurance men 
throughout the country for the better 
education of the public, which would 
lead them to insure more readily and 
then, from a better realization of its 
value, to keep up their insurance. He 
realized, however, that the attainment 
of this purpose would be greatly hind- 
ered unless there should also be co- 
operativ effort to raise the standard 
for the profession of life insurance by 
admitting to it only those who by 
reason of their character and ability 
were worthy and capable of advising 
the public. Meanwhile, he had built 
up in Minneapolis a great Agency, in- 
spired with enthusiastic loyalty for the 
Company and for their leader, and 
also for that leader’s conception of 

efficiency in the business.” 


R. J. Mix’s Career 
(Continued from page 3) 


up shorthand and developed this until 
he became very proficient. Returning 
East, he engaged with a large manu- 
facturing concern as a stenographer 
and in six months, became secretary of 
the company. At the end of another 
year, his health again failed and he 
took up his residence in the country 
for several years to recuperate. 
Began With New York Life 

In 1889, his father, then New York 
City general agent of the New York 
Life, invited him to go into the life 
insurance business as his office assist- 
ant. Six months later, the company 
opened an agency in Brooklyn and 
placed R. J. Mix in charge. At that 
time, Brooklyn was not regarded as a 
good field for branch offices, but the 
new manager did not think that any 
city of a million was a poor life in- 
surance field and in the first year, the 
office wrote a million. 


He was then transferred to New 
York as assistant to his father in the 
management of the Manhattan depart- 
ment. In 1893, after the death of his 
father, he was appointed manager of 
the department, branching out until 
there were ten offices under his juris- 
diction. This department became what 
was at that time the largest of its kind 
in the world and in 1899 it paid for 
over $11,000,000 of new business. 


A Supervisor of Agencies 

In January, 1900, Mr. Mix left the 
New York Life to go with the Equit- 
able. He opened a regular general 
agency, immediately established branch 
offices and inside of two years was 
made inspector of agencies. A year 
later, he became one of the four super- 
visors of agencies of the company un- 
der Gage E. Tarbell. At the end of 
1905 Mr. Mix left the Equitable, intend- 
ing to retire altogether from business, 
but he could not resist the call, and 
started an agency of The Prudential 
at 261 Broadway. Subsequently, The 
Prudential combined under Mr. Mix’s 
management what were known as the 
Perry and Dutcher agencies. There- 
after, he became the sole manager of 
the company’s ordinary department in 
the metropolitan district. Last year 
his office wrote $8,000,000. 


MARYLAND ASSURANCE APPOINT- 
MENTS 

H C. Michael, who has been acting 
assistant secretary of the Maryland 
Assurance Corporation, has been elect- 
ed secretary-treasurer of the company, 
and Calvert F. Stein, formerly actuary 
of the Maryland Life, has been elected 
actuary. 

INSURANCE TAXES 

Washington, D. C., Oct. 21.—War 
taxes collected on insurance are run- 
ning very evenly from month to month, 
according to reports from the Bureau 
of Internal Revenue, which show that 
collections during August amounted to 
$1,114,916.55. Total collections during 
the month from all sources were $108,- 
087,355.28. 

Miss Bessie Matthews, who handles 
the office end of the business for Man- 
ager Feter at Greensboro, N. C., Guard- 
ian Life, is writing business regularly 
after office hours. 








State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


| 
REAL MUTUALITY for 
nearly THREE-QUARTERS OF 
A CENTURY has characterized 
all Company activities to the 
advantage and satisfaction of 
policyholders, beneficiaries and 
agents. 
Additions are made to our 
agency force when the right 
men are found, 


B. H. WRIGHT, President 
D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies. 
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Mr. Field Man: 


Do you know: 
surance ; 


METHODS in its field work; 


other American life company ? 





That the NorTHERN AssuRANCE Company of Detroit, Michigan, 
has lived up to all the traditions of the highest purposes of life in- 


That it stands for the highest ideals in underwriting and that its 
slogan is, and always has been, CLEAN MEN AND CLEAN 


That it is writing more insurance per capita per agent than any 


If you are interested in knowing something of our Home Offi e 
system which makes this possible, 


Address, CLARENCE L. Ayres, President, 


Detroit, July 18, 1918. 


we will be glad to hear from yui. 





DETROIT, MICHIGAN, | 











Address, 


PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 

















next birthday to 60 years. 


anteed by State Endorsement. 





BASIL S. WALSH, President 





~ HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 months 


INDUSTRIAL POLICIES are in full immediate benefit from date of issue. | 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. SOG Walnut St., Philadelphia, Pa. 
JOSEPH L. DURKIN, Secretary 


JOHN J. GALLAGHER, Treasure 
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The ability to make 
money is a fine thing, 
By but without the proper 
Education discernment that ability 
can be practically wasted, 
gays the “American Building News.” 
As a nation of workers, our citizens 
command larger wages than are paid 
in any other country, but as eae nation 
of savers we are far behind many who 
are far less favored than we are, and 
one of the hoped for influences of a 
day set apart annually for universal 
thought to be directed toward the true 
meaning, the efficient practice and the 
inestimable benefits of thrift is that 
the attitude of the public mind may be 
changed from one which welcomes ex- 
travagance and tolerates debt to that 
of a real belief in the desirability of 
spending a little less than is earned. 

‘In the meantime, while this change 
is being wrought in our workers by de- 
termination and effort on their part, 
cannot the practice of thrift be made 
natural and comparatively easy for the 
coming generations through an intel- 
ligent, systematic course of instruction 
in thrift in our public schools? 

The aim to educate the children of 
our country to thrift is indeed one 
which should receive the support of 
every thinking individual, for by so do- 
ing we will be educating them to habits 
which will produce men and women 
strong in character. They will have 
learned that thrift is not significant 
alone of saving, but that it necessitates 
working, planning and sometimes, ® a 
certain extent self-denial. 

Thrift is constructive in its every ap- 
plication, and in watching for waste that 
might be slipping by unnoticed in con- 
nection with some of the operations of 
the individual, a care is being taken 
to bring our habits and our control 
over them to greater perfection and 
usefulness. 

. . > 
In studying the last 
Fat Men— twenty-five deaths of 
Good Natured, policyholders who 
But Poor Risks were 20 per cent. or 
more overweight 
when examined for insurance, some 
significant figures are revealed: 
Average degree of overweight. 26% 


Average age when insured....45 years 
Average age at death..........55 years 
Average expectation of life 
a, re 25 years 
Average period from issue of 
insurance to death.......... 10 years 


The causes of death of these twenty- 
five policyholders were as follows: 


TTORTE GIIORBS 2. cccccccscscvesse 6 cases 
Brignt'’s GiMORSC ... 2. csv ccvvese 4 cases 
PN, edadapancd note id dab aud 3 cases 
BE, k.0666secsvene se scamees 2 cases 
ee er 2 cases 


Kight diseases (1 death each)..8 cases 

25 cases 

It is interesting to compare the above 

figures with the following, which were 

obtained from the last twenty-five 

deaths of policyholders whose weights 
were below the 20 per cent. excess: 


Average age when insured..... 40 years 
Average age at death ........ 62 years 
Average expectation of life 
WE TIEN kaces wd adionoes 28 years 
Average period from issue of 
insurance to death .......... 22 years 
“Connecticut General Bulletin.” 
* * « 


One of the largest 

Some Thoughts companies reports 
About the that out of 2,752 pol- 
Casualty List icyholders who died 
last spring, only 16 

died of old age. This means that but 
about one-half of one per cent. lived 
to so-called Old Age This leads a gen- 


LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 









eral agent of the Equitable of Iowa 
to say: 

“Registrants will be classified with 
reference to their dependents and ac- 
cording to their occupation. It will 
obviously be the object to preserve the 
strongest asset of our national life, the 
American home, and to maintain es- 
sential industries. From these sources 
come the best prospects, at least with- 
in the new draft ages. War brings 
right home a stronger realization of the 
uncertainty of human life, and the grave 
uncertainty of what the future may 
bring forth should greatly increase the 
demand for life insurance protection. 

“Do you realize that the casualty 
lists from ‘Over There’ for any given 
period, covering both soldiers and sail- 
ors from any given community, by no 
means equals the death lists here at 
home for the same period and com- 
munity? 

“Are you able to tell your prospect 
that the population of the world is 
about a billion and one-half; that the 
average age at death is only 33: that 
over 57 million people die annually— 
about a million a week—5 thousand 
every hour—3 every two seconds; that 
while you have given him these facts, 
about 60 persons have died? 

“There is just one man who makes 
you succeed or impedes your progress. 
Look him squarely in the eye—in any 
mirror—and assert your will.” 

7. ok . 
Our Government, in connec- 
Skill tion with the registration 
and of men for classification, 

Service has recognized, first, that 

certain lines of business are 
essential for “the maintenance of the 
national interest” during the present 
emergency; and second, that deferred 
classification may be based upon the 
value of the services of an individual 
to such business, says H. S. Nollen in 
“Equiowa.” This sets a standard for 
service, which every agent should adopt 
for the measure of his value. It re- 
quires the application of all one’s en- 
ergy, as well as skill in the pursuit of 
one’s occupation. Time devoted to the 
nation’s affairs will not excuse neglect 
of personal business. 

The valuable man will employ every 
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Metropolitan Life Insurance Company 
Home Office Building 


THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force. . ..$3,936,181 898 
It is greater than any other company 
in America in the number of its 
a ee ae ee: 18,262,933 
It stood first in the world in amount 
of insurance placed in 1917 
d+ o.u0> ew bee Cee ob ee ee $791,060,002 
It _Stood first in the world in gain 
In iIMsurance in foree jin 1917 
Pe ee eee Pe $453,749,902 
It stood first in the world in gain in 
income in 1917.......$40,648,595.67 


WAR SAVINGS STAMPS 


The Company through its more than 15.000 


wey ts, sold $45,000 000 worth of War Savings 
Stamps between February first and Septem 
ber first 1918. and expects to sell a total 
of at least $100,000,000 during the year. 


JOHN R. HEGEMAN, President 








available moment, will serve his coun- 
try, and yet find ample time in the 
hours otherwise left for leisure to at- 
tend to his regular affairs. He will not 
be a laggard; will find his recreation 
and pleasure in larger service; and 
will undertake through heavier work to 
supply the loss to his business and his 
community occasioned by the with- 
drawal of his associates who are in 
the ranks for the defense of our coun- 
try. He will seek to be recognized by 
his fellowmen for skill and service. 
” aa * 


Most of the business writ- 
See ten in this agency during 
the the past few months has 


Farmers been on farmers and will 
undoubtedly continue so 
throughout the year, says the Atlanta 
Agency Bulletin of the Mutual Benefit 
If you are not getting into the country 
to see the farmers, you are overlooking 
today’s ideal life insurance prospects. 
The farmer no longer faces an uncer- 
tain future. A few years ago it was 
possible for a life insurance man to 
solicit only during certain times of the 
vear in rural communities. At one sea- 
son the farmer was extremely poor or 











Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 

Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 











at another he had just harvested his 
crop and felt rather affluent. This con- 
dition no longer exists. Unlike the man 
in the city, the farmer cannot turn you 
down on the excuse that he can’t do 
anything “on account of the war,” for 
the war is the one thing that has made 
him prosperous. Moreover it is safe 
to predict that this demand for farm 
products and prevailing high prices will 
exist even though the war ends this 
vear, and this certainty of the future 
is what makes the farmer the ideal life 
insurance prospect He can buy with 
the assurance that next year will find 
him in just as favorable and very prob- 
ably better circumstances. You should 
cultivate your farmer business more 
assiduously than ever. If you will re- 
serve the town prospects for rainy days 
and the bad weather this winter and 
fo into the country now, you can make 
more money this Fall, and you wiil 
have some one left in town to see this 
winter when the roads are impassable. 
**e¢e 
In dealing with prospects, 
Tips For be conscientious; remem- 
Industrial ber the golden rule. Ad- 
Men vise contracts really best 
for their interests.  In- 
vent new ways and present ideas of 
your own in approaching and closing 
business. Try to become a fairly good 
judge of human nature, for an argu- 
ment that will appeal forcibly to one 
prospect may prove to be offensive to 
another Be courteous but firm, says 
The Prudential. 

Use plain sellingtalk and talk con- 
vincingly and to the point. As an ex- 
ample, I learned from one family who 
carried only fire insurance that they 
saw the hearse pass by possibly a 
dozen times, but the fire-engine made 
only one appearance in that time. 

They agreed that while the fire 
engine may never stop at their home, 
the hearse will stop there at least five 
times. I now have five policies in that 
home. 

There are hundreds, yes, thousands, 
of arguments to use in selling life in- 
surance, and if you make up your mind 
to canvass systematically, using your 
own judgment and gray matter, suc- 
cess is sure to follow. Use different 
arguments each week and in different 
homes as conditions arise. Watch for 
births, weddings and deaths—three 
great business-getters Use common 
sense, keep posted on current events 
and' happenings on your own debit and 
make use of them. A misfortune in 
one home may convert the unbelieving 
next-door neighbor to the benefits of 
life insurance. 
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AN EDITING COMMISSIONER 

In the opinion of The Eastern Under- 
writer Auditor J. S. Darst, of West 
Virginia should confine himself to run- 
ning the insurance department. of that 
state and not to writing editorials, in 
his Insurance Department Bulletin, ad- 
vising agents to warn congressmen 
and senators against dangers which 
“threaten American business.” In 
discussing that old “Senator Lewis in- 
terview,” in which the Illinois Senator 
disposed of the Republican and Demo- 
cratic parties with one sweep of his 
hand, and said the big question before 
the American people was whether the 
war-time insurance should be contin- 
ued, Auditor Darst says: “In our opin- 
ion now is the time to mould public 
sentiment against these socialistic 
tendencies.” 

With all due respect to the West 
Virginia auditor, who is a good insur- 
ance commissioner, and should stick to 
his last, this is the time to mould pub- 
lic sentiment solidly behind President 
Wilson in his international relations, 
and it is not the time to get fussed up 
about socialism as the nation has big- 
ger things to think about. The com- 
missioner might read the story on this 
page about the Liberty Loan activities 
of insurance companies. It should fur- 
nish him food for thought. 


THE FIRST GROUP POLICY 

There is some difference of opinion 
as to whether the first group policy 
was that on Montgomery Ward Com- 
pany’s employes, Chicago; or the 
United States Cigar Stores Company, 
New York. It will be recalled that the 
cigar store group was placed by Sew- 
ard Prosser, then with the Equitable 
Life, and now president of the Bank- 
ers Trust Company, this city. Upon 
investigation The Eastern Underwriter 
learns that the Montgomery Ward Com- 
pany was the first big group policy 
where lives were accepted without 
medical examination. The United 
States Cigar Stores Company required 
each individual to be examined for in- 
clusion under the life insurance plan 
of their company. The United States 
Cigar Stores Company group was is- 
sued well in advance of that on+the 
Chicago mail order house employes, 





DARWIN P. KINGSLEY 


Darwin P. Kingsley, president of the 
New York Life, and Elbridge G. Snow, 
president of the Home Insurance Com- 
pany, are receiving congratulations 
upon the remarkable achievements of 
the insurance corporations of this city 
in the Fourth Liberty Loan. It was 
taken for granted by men of large af- 
fairs, affiliated with the loan, that the 
insurance division would pile up a sub- 
scription far in excess of any division, 
but that a total should be subscribed 
of $330,000,000 was a surprise, because 
such a feat seemed impossible. It was 
a splendid testimonial to the patriotism 
of the men heading the insurance com- 
panies, and showed beyond any doubt 
just where these corporations stand in 
backing up the Government to the lim- 
it of their resources. 

For some reason the insurance cor- 
porations were placed in the Rainbow 
Division, as that section of the loan 
organization was called which com- 
prised trade and industry. The Rain- 
bow Division gave an allotment to the 
insurance division of about $127,000,000 
but the heads of the insurance corpora- 
tion division-—Mr. Kingsley represent- 
ing the life insurance end, and Mr. 
Snow, representing the allied corporate 
interests other than life, paid no at- 
tention to the allotment, probably be- 
lieving from the start that it would be 
overtopped. The two chairmen went 
at their work in strictly business fash- 
ion, knowing that the insurance cor- 
porations had a correct understanding 
of the need for the Loan’s oversubscrip- 
tion, and that the companies needed 
no fireworks oratory to spur them on. 

Probably one of the most unprece- 
dented angles to the Loan was that 
some of the leading companies antici- 
pated their entire net income for the 
year 1919. One of the companies which 
did this was the New York Life, whose 
total subscription was $50,000,000. It 
is said that the Mutual Life and the 
Equitable also anticipated their 1919 
net income, the Mutual’s subscription 
being $40,000,000 and the Equitable’s 
$40,000,000. The Metropolitan Life is 
said to have anticipated its net income 
to the summer of 1919. 

One of the most interesting phases 
of the Loan was the good-natured race 
for top subscription on the part of the 
Metropolitan and The Prudential. On 
the day before the drive opened it was 


ELBRIDGE G. SNOW 


announced that The Prudential had 
subscribed $30,000,000, the Metropolitan 
$25,000,000. Later, at the Charles M. 
Schwab luncheon the Metropolitan 
added another $10,000,000. The Pru- 
dential also subscribed another $10,- 
000,000. Later, the Metropolitan sub- 
scribed $25,000,000 and The Prudential 
$20,000,000, making the subscription of 
each company $60,000,000, figures never 
before attained in this or any other 
country. 

The corporations in the New York 
Insurance Division were domiciled in 
the metropolitan district, which inelud- 
ed The Prudential and the Mutual 
Benefit, the latter subscribing for $26,- 
000,000. As the campaign waged on 
Mr. Kingsley conceived the idea of ask- 
ing companies doing business in New 
York, but not having headquarters 
here, to make New York allotments, 
in view of the fact that the New York 
companies were also making allotments 
in outside districts. This added to the 
totals here. A superhuman effort was 
made during the last two days of the 
drive for insurance division subscrip- 
tions, and they came in to the amount 
of $120,000,000. It will be hard to beat 
this in a forty-eight hour stretch. The 
life insurance company corporation 
subscriptions in the metropolitan dis- 
trict for the Fourth Liberty Loan were 
reported on Wednesday morning of 
this week as in excess of $280,000,000. 


Mr. Snow’s division included marine, 
casualty and surety, as well as fire, 
and his committee also did some re- 
markable work, particularly in the last 
days of the drive when some compa- 
nies doubled their subscriptions, while 
others added hundreds of thousands to 
what they had already given. The 
Home, for instance, subscribed for $1,- 
500,000 earlier in the drive; then came 
through with another $500,000 and final- 
lv an additional $500,000, making $6.- 
000,000 in all which it now holds in 
Liberty Bonds. 

In the figures already given in this 
article the totals of the A. Duncan Reid 
Committee, the committee of the Life 
Underwriters Association of New York 
and the Home Office employees organi- 
zations are not given. Mr. Reid’s com- 
mittee piled up a total of $20,000,000, 
extraordinary work when it is consid- 
ered that these are individual “sales,” 
house-to-house, office to office canvass. 
The Life Underwriters’ Association al- 
so did superb work, hundreds of agents 
making an office-tooffice canvass. In 
the. Life... Underwriters’ section the 


Travelers organization had a big lead 
in amount subscribed. In Brooklyn, as 
last year, the R. W. Goslin organiza- 
tion for The Prudential, was the leader. 
Some of the Home Office organizations 
made a record of 100 per cent. Many 
of the companies helped finance the 
employes, and one fire company is now 
carrying abont $45,000 for employes 
who subscribed in the Third Loan. An- 
other interesting Fourth Loan story 
heard by The Eastern Underwriter 
this week was that one fire company 
anticipated its premiums for hail busi- 
ness, due, of course, later in the Fall, 
and increased its subscriptions based 
on its hail premium income. In the 
Home office subscription end, the Met- 
ropolitan force sold over 12,000 sub- 
scriptions for $1,250,000 in all. The 
corporate figures other than life fol- 
low: 


New York 









Total Quota 
Alliance (Marine) ......... : $ 100,000 
Ere $ 100,000 70,000 
| i” i OS 100,000 30,000 
NN siwhidees HieGenn a donee 200,000 115.000 
SS eee ‘ 50,009 
I andingdnahernkicw ce atacia 150,000 
nS hans 50,009 
NS ESE Orne . ncaa 100,009 
City of Ni 2... ; seul ales 25,000 
OE ERR ET er mE eee 25,000 
Com. Union .os..00 350,000 300,000 
Commonwealth ........ — 100,000 
Continental deeececsecscccss BANNED 850,000 
PN ctsmmancdudebswemena aaa 50,000 
EE SOE TET” naan 25,000 
err errene es ” P 75,000 
SE Se em 100,000 
EE TE acawncnnesacivaen 1,000,000 865,000 
ROO Oe ic ciccccecigucussence MOI 1,300,000 
NN SE ee er ee 3,375,000 2,125,000 
OR giciCecuccelecckuaws “cddiienie 1,000,000 
DOE” icdadutccleatdens mao 300,000 250,000 
PE ccunchuabeisdescards . abou : 25,00u 
RN asi sna Parbaicrewe-adcad-eeareecse' Me 2,500,000 
DD cen icdndwiahsibentece.  aauan> 200,900 
BMCOPMARIONEL cocccccveciccee csesce 500,000 
SEED stucdexcusreenavetnwe 125,000 125,000 
DE locdascintensaseetadcaae . advise 100,000 
EL, SduniacewedsOiebeeeew cashedau 50,000 
Knickerbocker ............:. - 50,000 
Sy ES Oa 300,000 210,000 
NS ee ee 150,000 100,000 
DOREED siinntdcnvecexcaee cea 100,000 
BPRCUCMMUER isc ciscceenscocees 250,000 245,000 
iy ee Ee, GE nies eke cca ictal 25,000 
Niagara Fire .....cccccccses 250,000 200,000 
A ye Sa ee eee 300,000 
oe, eT OCT ree 300,000 50,000 
SONU, TE, > acrntkicscane 350,000 275,000 
a a i rs 75,000 65,000 
Morwemian Gl. ..ccecsicvccees ae 500,000 
Norwich Union ..0ccccccsces 200,000 150,000 
DNNNE EU) waitiivcadSincnceae shes 400,000 
Norwegian Assr. ........000.  saceee 400,000 
i in, ME: RIO va ccedeseeses eeewnn 100,000 
National Liberty .......... 500,000 450,000 
Northern (Moscow) ........ seeees 20,000 
DEE: Sinbiadietehsiskeneaaee avenues 200,000 
ee re ae ee 100,000 
DEEN onscrsregeeeseresrd «danny 100,000 
PEND, eciccsdsevesees eencs 200,000 
PweOmia, BOS. 2.2. ccicccvess 200,000 100,000 
DEE. Kcceisvusdinendeeson > 4eaws 50,000 
EN os cece pea bem 400,000 275,000 
SO IG. ecawienesewei sonesie 200,000 
OS ae scabies : 150,000 
a rere en BO,000 ga aes 
PRIMARIES: i006 c0cdccscsccens 250,000 
NE MEGS casaniwertaresvs fevers 100,000 
BERMGIMOVIR BE. sccvescaces sever 100,000 
OIE ididvctveereesen ee 130,000 
NE 5s cerkssrGasendenes Reeve xaebue 100,000 
PE: Race ausinewekewes Sears aaauee 50,000 
Switzerland (Marine) ...... areca 50.000 
GE Sauce eviewns3aere 150,000 150,000 
Scandinavian-Am. .......... afekaien 50,000 
DE sckvenacerssedkedtheukdwne voun 30,000 
DORNIGRHREE, accctpcesccnsens aaa 25,000 
ON a ne ne wi ‘ 75,000 
Se reer 600,000 ss naaeee 
DD cenwadawydsvecssdeces” “oes 100,000 
Union, of Canton........... Sepvid 50,000 
MEME Siivksabecvccndvescehes —sctenews 30,000 
Lee 250,000 250,000 
ee ee ae eee 20,000 
MIND Sidibadicdintsdcarscha xemin 50,000 
TE: Sasevceiwnvicedees 100,000 75,000 
American Surety .......... $1,000,000 $1,000,000 
coecee secese 50,000 
i Sh Se eee eens 1,000,000 
CONG TER, osserticixeisions 50,000 50,000 
IOUS TRE. esccsvcccvconcecce QU0E0 570,000 
SS 2 Serre re . eevee 50,000 
BEC MiiscterietireGeace siveus 10,000 
ee eS ee ee are ; 10,000 
DE eididodarsmidcchendduane 500,000 
DUNO eindasdecicacesess” ‘Rabe ; 305,000 
I See ee 300,000 250,000 
a BAe oe 
US A Se 600,000 na eaee 
eae See tién bb's 
EE Miicksannvexposetpesces eaters $75,000 
TE “Glaetevesntesiewes 400,000 naa 
SE, stink caine wearer eeneard 250,000 hanes 
DT Sactvdroniapnepossas 190.000 nae 
Liberty Marine ............. 500,000 = naaeee 
ROMEO DORE. ciinccascsuvese of ioe 
EOEIEO TOR: CO... cincisccaurs 50,000 kaa 
ih: sieneehenéeces-os : i ere 
Standard 100,000 ine 
error vf 5 er 
300,000 kanes 

@&,000 oe 
1,07 TrT98 
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FIRE INSURANCE DEPARTMENT 





Asks W. Va. Agents Not 
To Advance Rates 


BUREAU 





DARST WIRES RATING 





Says “Time Not Opportune For This 
Change”—Bureau Follows 
His Suggestion 





The West Virginia 
reau. issued a new 
schedule effective June 15, 1918, for the 
State of West Virginia. Protest came 
from all over the State from fire insur- 
ance agents, and finally the West Vir- 
Fire Insurance Agents’ Associa- 
tion also protested against the new 
schedule. It was claimed that the pro- 
posed schedule in addition to the flat 
rate increase of 10 per cent. heretofore 
announced, and the term increase, 
would increase the rates on dwellings 
outside of the cities some 33 1-3 per 
cent. The agents also found it impos- 
sible to inspect these properties and 
rate the same as required under the 
rules. 

The West Virginia Underwriters’ As- 
sociation and Inspection Bureau held a 
meeting recently in Cleveland, Ohio, 
where these protests were heard, and 
the West Virginia Department tele- 
graphed them as follows: 

“T find general dissatisfaction among 
the fire insurance agents against the 
proposed new West Virginia dwelling 
house schedule of fire rates, not only 
because of the additional work placed 
on agents, but because of the greatly 
increased rates on certain classes of 
property. 

“T believe that inasmuch as the fire 
companies have undertaken to classify 
property, in order that intelligent class- 
ification can be made possible, it would 
be well to wait until such work is com- 
pleted for West Virginia before attempt- 
ing this work. When this classification 
is completed it will show that some 
of the property is too high, as well as 
too low, and it would amount to a dis- 
crimination against certain other class- 
es of property, in my opinion, to at- 
tempt to carry out what you have in 
mind. 

“Again, the time is most inopportune 
for this change. When certain persons 
are taking advantage of present con- 
ditions to urge the government to reach 
out and take over the business of the 
people of every kind it thinks they will 
stand for, it would, in my opinion, be 
very unwise to place any further clubs 
in their hands to use in that direction. 
I therefore recommend that the pres- 
ent rates stand until such time as it 
can be definitely shown just what prop- 


Inspection Bu- 
dwelling house 


ginia 





FRANK L. ARMSTRONG DEAD 





Spanish Influenza Develops Into Critical 
Case of Pneumonia—Well-Known 
Special 





Frank L. Armstrong, special agent 
of the National Fire in New Jersey, 
was taken to a Newark hospital on 
Monday, following an attack of Spanish 
influenza which: developed into pneu- 
monia and other complications. He died 
on Thursday morning. 

Mr. Armstrong began his insurance 
career in Philadelphia in a local agent’s 


office, went from there to one of the 
rating associations, and when Atlee 


Brown became Rating Expert of New 
Jersey he went with him as his right 
hand man. He joined the National a 
couple of years ago. 


FIELD CLUB INDIGNANT 





A Little Bit Jealous About Charles 
Hoyt Smith’s Entirely Justifiable 
Publicity 


Indignation meeting of Albany Field 
Club. Louis Breed, secretary, reads 
minutes of last meeting. John B. 
Dacey introduces resolution that com- 
mittee of three be appointed to investi- 
gate reasons for the “Journal of Com- 
merce” printing this news story: 

“Charles Hoyt Smith, special agent 
of the Liverpool & London & Globe, 
Albany, was in town yesterday.” 

Mr. Dacey says he’s often been in 
the metropolis, but never has momen- 
tous news been chronicled in J. of C. 
Mr. Breed says he has been there, too, 
and hag even visited Ziegfeld’s Follies, 
and fact was not chronicled to waiting 


world. “Bill” Lenox, of Adjustment 
Bureau, said he had dinner in New 
York with L. M. Irving, Malone. N. Y., 


at FEnrico’s, and narry an attention was 
paid to it. Pete Kiernon said that 
while Charley Smith’s presence in New 
York is always printed, he never has 
seen a story in J. of C. about a New 
Yorker visiting Albany. Never print 
anything about Albany except a slap at 
the loss” record. Announcement of 
names of committee of three will be 
printed later. Expense money voted to 
committee for lunch at Drug Club. taxi 


fare to J. of C. office, dinner at Shan- 
ley’s, and visit to New Amsterdam 
Roof. Later, Drug Club lunch money 


stricken out as Fred Day will sign the 
chee k. 

erty should be raised and what should 
be lowered.’ 

After careful consideration the West 
Virginia Inspection Bureau, has recon- 
sidered this matter and recalled the 
new Dwelling House Schedule. 
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MARINE AND FIRE 





INSURANCE 


COMPANY 


LIMITED 








UNITED STATES FIRE BRANCH 


_J. A. KELSEY, 
80 MAIDEN LANE, 


General Agent 
NEW YORK 


> — rHE AUTOMOBILE== 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 





FIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 








CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 





WAR RISK 

MAIL PACKAGE 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 
USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 





REGISTERED MAIL 


Affiliated with 
ZETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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GIVES OFFICES TO GOVERNMENT 


People’s National Te Move—United 
States Navy Department Gets Its 
Building 
Philadelphia, Oct. 21—The People’s 


National Fire, at the solicitation of the 
United States Government, and as a 
patriotic duty, has agreed to relinquish 
its Home Office premises at Third and 
Walnut Streets, Philadelphia, for the 
benefit and use of a department of the 
United States Navy. The company is 
arzvanging to move its force and records 
to 419 Walnut Street within the next 
few weeks. An officer of the company 
says: 

“The rental is no temptation to leave 
the building. We rent the building, if 
at all, to the Government for patriotic 
reasons and to do our part in this hour 
of crisis as good American citizens.” 


SUCCEEDS I. B. WOOLMAN 


W. J. Christie, Special Agent of Home 
In Western Pennsylvania 
ferred to New Jersey 


Trans- 


William J. Christie, special agent of 
the in Western Pennsylvania, 
has been transferred to supervise the 
field in South New Jersey and Dela 
ware, succeeding the late I. B. Wool 
man. He has been with the company 
a number of years and at one time 
traveled the New Jersey field as as 
sistant to Assistant Secretary George 
A. Clarke, then New Jersey special 


Home 


MACDONALD MAKES CHANGE 

R, A. Macdonald, who has been spe 
cial agent for the Sun, is now with the 
Rhode Island as special agent in New 
Jersey, Delaware, Maryland, District of 
Columbia and Eastern Pennsylvania 








I) 
Greater Capacity 


for Local Agents 





Companies maintaining United 


19 Cedar St. 1615 California St. 
NEW YORE DENVER 
901 Ford Bldg. 314 Superior St. 
DETROIT DULUTH 








Use our unlimited capacity and wide experience for placing additional 
business beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
States deposits. 
binders given. 


MARSH & MCLENNAN 


“‘The Best there is in Insurance Service’’ 


Immediate telegraphic 


107 S$. Fifth St. 
MINNEAPOLIS 


23 Leadenhall St. 
LONDON 


i Sansome St 
SAN FRANCISCO 


17 St. John St. 
MONTREAL 
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BROKERS ACTIVITIES 








COVER HOUSES BY FLOATER 


U. S. Housing Corporation Places Enor- 
mous Schedule On _ Shipbuilders’ 
Homes With Fire Companies 


Probably the first schedule of $10,- 
‘000,000 covering dwellings against fire 
was placed this week by the U. S. 
Housing Corporation which is building 
and furnishing homes for the workers 
in the various shipyards of the coun- 
try. This initial line is said to cover 
only a part of the eventual risk 

Bach dwelling is estimated to be 
worth about $1,000 and it is also re 
ported that a line for the same amount 
will shortly be placed by the U. S. 
Housing Corporation covering the fur- 
niture which is being installed. 

At a conference on Tuesday attended 
by several of the fire companies, a 
representative of the U. 8S. Building 
Corporation outlined the requirements 
for covering the risk. The plan in- 
cludes a maximum liability at one lo- 
cation of $2,000 on building and con- 
tents. No war cover is sought and 
the rate offered is said to be consider- 
ably less than the customary dwelling 
rate of 50 cents. 

The plans of the corporation include 
a well-organized fire department in each 
community and the streets are laid out 
and the buildings erected with protec- 
tion against conflagration. 

+ * + 





Jos. Halloran’s Change 
Jos. Halloran, of the automobile de- 
partment of J. N. S. Brewster & Co., 
Inc., resigned last week. He has not 
announced his future connection as yet. 
* + * 
Fred Walser Resigns 
Fred Walser, of the claim department 
of J. N. S. Brewster & Co., Inc., severed 
his connection with that office last 
week. 
. - - 
Louls Sliver On Trip 
Louls Silver, of Frenkel & Co., and 
formerly with Starkweather & Shepley, 
is now in Oklahoma where he is mak 
ing a business trip for his firm. 
+ + * 
Louis Schutzenbach Wounded 
Louis Schutzenbach, formerly secre- 
tary of the Consolidated Brokers, Inc., 
has lost an arm and a leg in action in 
France, and is expected to be invalided 
home in the near future. Mr. Schutzen- 
bach went “over there” with one of 
the early contingents and has seen sev- 
eral months’ fighting. 
” + 
Brady’s New Position 
Fr. Brady has resigned his position 
with Marsh & McLennan, with whom 
he has been for the past fifteen years, 
and has joined the staff of Rollins, 
Burdick, Hunter Co., Inc., of 80 Maiden 
Lane, 

e > o 
Australia For 
Raynes & Lee 

Harold Allert, assistant secretary of 
Finn Sandberg, Raynes & Lee, Inc., is 
in Australia arranging additional chan- 
nels for taking care of their extensive 
and rapidly increasing business with 
the Antipodes. He will probably visit 
South Africa before returning to New 
York. 


Allert In Sandberg, 


* * * 

Asks Assured to Read Their Policies 

This interesting little paragraph was 
printed by the “American Building As- 
sociation News.” 

Home owners are often careless con- 
cerning their fire insurance policies, 
especially old policies which have been 
turned over to them at the time of 
purchasing the house. A short time 
ago a fire happened—not a serious one 


—in the front part of a dwelling house, 
and when the policy was hunted up 
and examined the survey called for 
three stories front and two stories back, 
when a third story back had been added 
thirty years ago. The purchaser of 
the property confessed that he had not 
read the policy, and the original owner 
stated that he never thought of having 
the policy corrected when he added to 
the back building. Had the fire been 
in the back part of the house it is quite 
likely the owner would not have been 
able to recover damages. This shows 
the necessity of looking over the in- 
surance policies to see that they agree 
with the present arrangements of the 
house. 


F. C. SMITH CASE UP 

Today (Friday) the case of F. C. 
Smith is on the calendar in Part 6, 
Special Sessions, Brooklyn. Mr. Smith 
is of the Smith Case Company and this 
litigation grows out of the relations 
of his firm with the Commonwealth 
Casualty, Philadelphia. Sylvester L. 
O’Brien, a Brooklyn broker, having an 
office at 174 Montague Street, was con- 
victed a few days ago of violating 
Section 1199 of the Penal Code. He 
is on suspended sentence. 


IN LONDON HOSPITAL 

Captain George P. Nichols is in a 
London hospital with a shrapnel wound 
in the shoulder. Captain Nichols is a 
director of the Brokers Association and 
chairman of the compensation and lia- 
bility committee. He was also in serv- 
ice on the Mexican border. 


TRIBUTE FROM NEW JERSEY 

The New Jersey in a memorial letter 
to agents about George A. Viehmann 
said: 

“We, who survive him, can pay no 
fitter tribute to his memory, nor erect 
a more lasting monument to _ his 
achievements, than by realizing to the 
fullest the future he planned for the 
New Jersey Insurance Company.” 


NEW YORK STATE DEPARTMENT 
HUMBOLDT.FIRE OF PA. 


TEUTONIA FIRE OF PA, 
CAPITAL FIRE OF N. H. GEORGIA HOME OF GA. 


PERCY B. DUTTON, Manazer, ROCHESTER 














SCHAEFER & SHEVLIN © 


FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


100 William Street New York, N. Y. 


Phone: John 2312 














zoUNDED 1292 1792 Insurance Company of 1918 


cep NORTH AMERICA 


PHILADELPHIA 
126th ANNUAL STATEMENT DECEMBER 31, 1917 










2) i MGM COMUNE -cacisccrdbietessionsicsseciccccsecnewand $ 4,000,000.00 

P , on MOOOTCO TOT PUGGWD ccnsvccssccdcssicccsvccicceces 10,630,740.40 

f Ye: AN Reserve for Losses ........ OCs occccerseccesccoosoes 4,419,000.00 

Ph A Hs 5, ch ORO SOO SUD. canctscnnsenseadssscdeccccsbsxwence 950,000.00 

a EGE SON GUNETES esecscvsinccnccssecvcercencscce 160,000.00 

The Oldest American NE SckVeaticenuadancsncedebeiukinvdnerscunwundenet 8 317,502.26 
Stock Insurance Company pn ssaiatony 

MEE. digcisvecsdcsdsusimendoasddccuagess ened $28,477,242.66 


Surplus to Policyholders, $12,317,502.26 Losses Paid Since Organizatio j 

Fire Insurance, Tornado, Sprinkler, Explosion, Inland Transit, Stems Bee 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Registered Mail. : 











‘““STRONG AS THE STRONGEST’’ 


The Northern Assurance Co. 


(LTD., OF LONDON) 


Organized 1836 
Entered United States 1876 


THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 














Renrresented at 
95 William Street, 


Ss. C. BISHOP CO. 


AGENTS FOR 
NEW JERSEY 


Phone, 447 John —— 588 Elizabeth 


208 Broad Street, 


ee Rie ae? $109,000,000 The real strength of an insurance com 
HANOVER is an absolute assurance of 
55 JOHN STREET 
ao . FRED. A. HUBBARD, Vice-President 
HOME OFFICE 
Elizabeth, N. J. HOWIE & CAIN, Siatat Agents 


 . i pany is in the .conservatis of i F 

Losses Paid in U. S. $40,000,000 avement, and the ‘Seasemmeen a THE 
Eastern and Southern Departments the security of its policy. 
R. EMORY WARFIELD, President 
NEW YORK CITY E. S. JARVIS, Secretary 

WILLIAM MORRISON, Asst. Sec’y 

Hanover Bldg., 34 Pine St. 
NEW YORK 
Metropolitan Distric 

100 WILLIAM STREET, NEW YORK 


























307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











ADEQUATE 
FACILITIES 





CLARENCE A. KROUSE & CO. 
LOCAL AND GENERAL AGENTS 
ALL LINES |__325 WALNUT STREET 


PHILADELPHIA 





SATISFACTION 
SERVICE 


ALL LINES 





. PHILADELPHIA, PA. 
NEW JERSEY - 


PENNSYLVANIA 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 
Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 








EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 


Home Office: 68 William Street 
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War Risk Insurance 
Should Be Retained 


POLICY COVERS WIDE FIELD 


What May Happen When Conflict Ends 
Important Factor—Other New 
Jersey Hazards 


War risk property damage insurance 
is more than its name implies. It 
covers against all direct loss or damage 
caused by war or invasion. With the 
return of peace, whenever that may 
come, thought of those two hazards 
may be dispersed. But the policy 
covers much more; for example, riot. 
In law a riot may be caused by three 
persons but it takes twelve persons to 
constitute a riotous assembly. Riot is 
described as quarrelling, brawling, con- 
fusion, revelry, boisterous feasting, 
wrangling, etc. Many, in fact most 
persons, think of riot only as some 
disturbance of more than usual mag- 
nitude. 

Also, the war risk policy covers in- 
surrection. This is diferent from riot 
in that it constitutes the act of rising 
against civil authority or, governmen- 
tal restraint; specifically, the armed 
resistance of a number of persons to 
the power of the State. It is a form 
of incipient or limited rebellion. Be- 
sides these the policy covers civil war, 
something, happily, which nobody an- 
ticipates here at this time. But the 
cover extends to civil commotion, in- 
cluding strikes, Both these are vastly 
broader terms. The term civil com- 
motion might be applied to most any 
form of disturbance among the popula- 
tion. Besides these the form covers 
property damage, loss by military or 
usurped power, bombardment and fire 
or explosion caused by any of the fore- 
going, whether originating on _ the 
premises or elsewhere. 

After-War Disturbances 

So it is demonstrated that war risk 
property damage insurance may be in- 
terpreted to cover practically every 
form of disturbance that is possible to 
arise. This is why it is of particular 
value during a period of industrial re- 
adjustment such as this country must 
pass through after the work of actu- 
ally fighting this war to a conclusion 
has been finished. 

Few persons wish to hazard a guess 
as to what after-war problems may con- 
front us; how violent may be the re- 
actions from our present unnatural 
existence. The curves to be inscribed 
by the movements of commodity prices 
and wages will do much to determine 
hcw we shall finally emerge from the 
trying period of setting our own house 
in order for the successful rehabilita- 
tion of our peaceful pursuits. If the 
change is made’ without much hazdship 
and disturbance the need for explosion 
and war risk insurance will be les- 
sened; if not, to be without these safe- 
guards would be to risk much. 

There is a saying that what every- 
body expects to happen never material- 
izes. Nevertheless there is a large 
class which looks forwazd confidently 
tu disturbances of many kinds after the 
war, most of which will originate in 
some gort of dispute between employ- 
ers and employed. 

Other Jersey Plants 

New Jersey should be a fertile field 
for the explosion insurance solicitor, 
not alone because of the terzvible exper- 
iences some portions of that State have 
recently gone through but also because 
there are so many other plants there 
making or handling high explosives. 
In close proximity to Morgan, where 
the recent explosions occurred, there is 
a Hercules plant, the Oliver Loading 
plant, du Pont plant (which is a per- 
Manent one), Runyon Loading Co., 
Evans Loading Co., T. A. Gillespie 
plant (separate from the one just part- 
ly destroyed) and the California Load- 
ing Co. plant. 

No matter when peace comes there 
will be thousands, perhaps millions of 





tons of explosives still in the United 
States. Tunese will be on hand for a 
long time. Much of such material may 
be converted into other than war muni- 
tions, but no matter for that, it must 
be handled and transported just the 
same as if it were to be used against 
the country’s enemies. 
Amboy Harbor Dangerous 

The harbor in the vicinity of Amboy 
is now dotted with vessels and barges 
containing enough explosive to do 
heavy damage. Throughout the coun- 
try, wherever one travels on the rail- 
roads, one sees on every siding freight 
cars marked “Explosives.” These all 
constitute serious hazards in whatever 
locality they may be. 

Of course there has been much ex- 
plosion insurance sold in New Jersey 
since the happenings at Morgan. It’s 
always easy to sell tornado insurance 
after a big blow. It’s likewise just as 
easy to sell explosion insurance after 
such an experience as that through 
which a number of New Jersey towns 
have just passed. One trouble with 
the business is that altogether tov 
many agents never really try to sell 
explosion insurance. They let it sell 
itself by waiting until a Kingsland or 
Morgan disaster literally drives people 
into the office demanding cover. 

Hazard Will Remain 

While the complaint is not general, 
there is an ill disguised belief among 
some insurance men that explosion and 
war risk insurance renewals are not 
what might be hoped for. Doubtless 
many persons look upon these covers 
as useful only during the duration of 
the war. It remains to be seen to what 
extent they are right. The fact is that, 
so far as straight explosion insurance 
is concerned, this country will for 
years after the war be an extensive 
maker and user of explosives. The 
making, handling, transportation and 
storage of these explosives will remain 
a source of danger for years to come. 
More persons now than at any time 
think they know something about ex- 
plosives and how they should be hand 
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Bad Chimneys 
in South Amboy 


MANY FIRES ARE EXPECTED 
No Sign of Any Concerted Action to 
Reduce Possible Losses to 
Minimum 
There is a come-back to the Amboy 
disaster as affecting the fire compa- 
nies. While there were no fires dur- 
ing the progress of the explosions, 
led. A little knowledge is dangerous. 
This country is from now on to be 
an extensive manufacturer of chemi- 
cals. The danger of explosion already 
has been vastly increased in hundreds 
of plants. Many plants are now en 
gaged in making what are known to 
the trade as coal taz crudes, that is, 
benzol, toluol and xylol. Out of these 

some 300 intermediates are made. 
Agents Have Information 

Mire insurance agents possess the 
means of knowing the dangerous 
nature of manufacturing processes in 
plants on which they have placed fire 
insurance. The manufacturers of these 
plants recognize these explosion haz- 
avds and provide against loss from 
them. The business men and dwellers 
in the neighborhood of such plants gen- 
erally know nothing about them and 
are also sufferers in case of an ex- 
plosion in the plant. The manufacture 
of explosives, chemicals and numerous 
other compounds used in peace as well 
as in war times has resulted in the es 
tablishment of numerous explosion dan 
ger zones in every manufacturing cen 
ter. To properly develop the explosion 
insurance business it is only necessary 
to know these danger spots and use 
the information to the best advantage 
in creating a demand for explosion in 
surance among those who live nearby. 
Persons living near where explosives 
or explosive chemicals are being regu- 
larly transported should be solicited 
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chimneys in the two towns, particu- 
larly in South Amboy, have been left 
in such bad condition that it would 
seem to forecast but one result, that 
of numerous fires from this cause dur- 
ing the winter months. 

South Amboy was absolutely cleared 
of inhabitants during the night of Fri- 
day, October 4 and martial law de- 
clared. While the militia was there a 
very few permits were issued for re 
turning townspeople to build fires with 
which to cook and keep warm. As yet 
there is not in evidence any movement 
by the city authorities or the insurance 
companies or organizations to make a 
systematic correction of the numerous 
defects known to exist as a result of 
the explosion, although it is considered 
certain that a number of fires will re 
sult during the coming winter from 
damaged chimneys 

After the militia left the town and 
the inhabitants returned to their homes 
they of course found them in various 
conditions of dilapidation One man 
lighted a fire in a stove and it would 
not burn. Upon investigation it was 
found that the chimney had been 
knocked down and was lying on the 
floor of the garret. 


Busy Issuing Permits 


The only persons allowed to return 
to the town while the militia was there 
were the city officials and those who 
had permits to visit their homes. The 
mayor for a time did nothing but sign 
these permits and identify residents 
who were unknown to the _ militia 
When a man received a permit he was 
told to walk in the middle of the street 
to his home—to keep away from the 
sidewalks Up the street would come 
a fellow and he would be stopped at 
the first corner and told to produce 
his permit. After doing this a few 
times he would carry it in his hand 
and wave it excitedly at each sentry 
A corporal would see that he entered 
only the house designated on the per 
mit as being his and he was watched 
until he came out and had again left 
town. 

Qne man was found with four watches 
he had picked up in various houses 
The militia found money, small valu 
ables of all kinds in the houses and 
there was an active band of crooks 
ready to take advantage of this situa- 
tion The man with the four watches 
was—mnore’s the pity—a _ recruit be 
longing to a squad that was about to 
ZO over seas. 


Stocks of Goods Exposed 


The militia found all kinds of goods 
exposed in the shop windows The 
glass was most all out and the owners 
were driven from town so there was 
for a time no protection for the goods 
in show windows and cases Quan 
tities of liquor were within easy reach 
for the thirsty man who by reason of 
his official position or who by any 
means had obtained a permit to enter 
the town. 

As to the destruction of building: 
some effective work has been done by 
the engineers of some of the construe 
tion and munition companie A num 
ber of houses were found to have been 
bulged out on the sides. In some case 
the floor beams fell out and let the 
floors down. It was found possible in 
ome cases to raise these floors and 
push the sides together with jacks, thus 
getting the building in some sort of 
habitable condition. Ir other cases the 
floor beams had not pulled out so far 
and with the use of jacl 
placed between trees and the side of 
the house, to push the house together 
again so thaf the floor beams caught 
and held 


ometime 


The Department of Agriculture-Bu 
reau of Chemistry, has issued a special 
poster warning against tl! dangers of 
dust explosions. It calls attention to 
six explosions of this kind which killed 
39 persons, injured 60 and caused a 
property loss of $8,000,000 








16 


THE EASTERN 


UNDERWRITER 


October 25, 1918 





No Unanimity About 
the Uniform Forms 


Agents Feel That They Should Have 
Been Called Into Conference About 
Their Preparation 


VIEWS OF LOCAL AGENT GIVEN 





“Trust or Commission Clause” Held 
to be Weak—Some Forms Are 
Too Long 
By OSCAR SMITH, Local Agent 

The use of uniform forms is advo- 
cated by companies for the reason that 
they promote economy, simplicity and 
uniformity in the writing of fire insur- 
ance. The economy secured is of two- 
fold nature—there is no necessity of 
duplication of supplies from the vari- 
ous companies represented in the 
agent's office; but the greatest saving 
is in the examiner’s office where stand- 


ardized daily reports may be more 
quickly passed along with the feeling 
that no jokers are being overlooked. 


Should Have Conferred With Agents 

No one denies the fact that uniform 
forms are desirable from many points, 
but there are those who, while being 
willing to use them, feel that it would 


have been better to have called into 
conference some of the local agents 
when the forms were being prepared. 


It is not that the local agents feel that 
they are any wiser than the gentlemen 
preparing the forms, but they argue 
that sometimes experience has been a 
dear teacher and naturally one having 
learned in that school is prepared to 
avoid a repetition of the same trouble 
Discussed At Cleveland 

At the last annual meeting of the 
National Association of Insurance 
Agents the subject of Uniform Forms 
was mentioned but not discussed upon 
the floor of the convention. It was 
not thought proper to agitate the mat 
ter 

But in the corridors one could hear 
reference to these forms, not in a dis- 
paraging way however. Such refer- 
ences as were made were in the form 
of constructive criticism and it is felt 
sure if these could have been presented 
prior to their publication the changes 
could have been easily agreed upon. 
I say this not as criticism of the gen- 
telmen in charge of the uniformity 
committee, for they are most worthy 
gentlemen and very much overworked 
and sometimes have failed to catch 
some important points which were 
overlooked until the forms were print- 
ed and sent out in some of the states. 
The local agents caught these errors 
and in one state of the Western Union 
territory the oversight was sufficiently 
serious as to warrant the reprinting 
of certain forms. 

In the case of the forms sent out 
in Minnesota there have been some 
questions raised which merit some con- 
sideration according to our way of 
thinking. In the “trust or commission 
clause” in the mercantile stock form 
reference is made to the “delivery” of 
goods. It reads as follows, “this item 
shall also cover such merchandise held 
in trust, or on commission, or sold but 
not delivered.” When one investigates 
the meaning of “delivered” one finds 
that the act of paying money on the 
part of the purchaser and accepting it 
on the part of the seller constitutes 
“delivery,” even when the goods are 
not “removed” at the time the delivery 
takes place—at times being permitted 
to remain for several hours or days as 
the case may be. In this case the pur- 


Manager’s Council 
On Forms Meets 


GODDARD, BOSTON, CHAIRMAN 


Now Considering Questions Arising in 


‘Application of Uniform Rules 
and Clauses 
The companies’ uniform forms and 


clauses were compiled after long and 
careful conferences of a committee, 
the chairman of which is F. W. Jen- 
ness, of the Rochester department of 
the Great American. After receiving 
the final o.k. from the companies the 


forms and clauses were sent to the 
rating associations for adoption. All 
of them have been adopted in some 


form or manner. The most optimistic 
did not believe that the book would 
be unanimously endorsed in the field, 
but it consisted of the hardest kind 
of conscientious expert work = and 
thought, the best forms that could be 
adopted. 

A managerial council has been 
formed for the purpose of considering 
new developments regarding the forms, 
and this council will give close atten- 
tion to all criticisms. CC. M. Goddard, 
secretary of the New England Ex- 
change, is chairman, and the first meet- 
ing of the council, consisting of rating 
bureau managers from New England 
and Middle States, was held in New 
York on Wednesday. 


chaser’s insurance does not protect the 
goods, neither does the seller’s and in 
the event of a loss or damage from 
fire the goods would be unprotected by 
insurance. If, as some argue, the word 
“removed” were substituted the seller’s 


insurance would still protect and the 
buyer could get other goods. or re- 
ceive the money. Some of the more 


discriminating agents are substituting 
the word “removed” for “delivered” 
and the companies are raising no ob- 
jection. 

Print One Form On Both Sides 


Objection is made to form No. 15A 
of the Minnesota series because it is 
printed on both sides of the paper. 
There is some merit in this, especially 
when the coinsurance clause, which is 
on tthe back, must be signed by both 
the assured and agent. This might 
have been avoided by the use of smaller 
type and reduction of the “leading.” 

In form No. 98 of the same series 
objection is found in the amount of 
verbiage, it being claimed that a much 
shorter form could be used with the 
same result. Instead of mentioning 
each article specifically as well as in 
general terms it is claimed that the 
general terms are sufficient—‘On all 
household and kitchen furniture, goods, 
wares, fixtures and utensils, useful and 
ornamental (the property of assured 
and all members of assured’s family) 
not belonging to and constituting a 
permanent part of the building, all only 
while contained in, or attached to the 
se pidaad sae story roof 
building, etc.” 

It is argued that these and other 
seeming inconsistencies might have 
been avoided had a conference com- 
mittee seriously considered them be- 
fore being promulgated—and there is 
some merit in their argument. 





BROKERS DO FINE WORK 
With returns incomplete the Brokers 
Association sold about $3,600,000 of 
bonds in the Fourth Liberty Loan cam- 
paign. 
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FOR 65 YEARS— 


THE CONTINENTAL has built its name to 
stand for all that is best in fire insurance. 

FAIR DEALING has won it a leading place 
among agents and the insuring public. 
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Local Association 
For Philadelphia 
AUTOMOBILE AGENTS MEMBERS 


Not Seeking Higher Commissions—Will 
Have Stamping Bureau—Main 
Thing Order 


There is to be an association of au- 
insurance local agents in 
Philadelphia under the direction of a 
governing committee composed of Rob- 
ert M. Coyle, chairman; Walter Chase, 
of Henry W. Brown & Co., and Alfred 
Hare, of Hare & Chase. Particular at- 
tention will be given to brokerage con- 
ditions. 

Through this organization it is ex- 
pected that opinion among the agents 
will be crystalized and that as a body 
they will be enabled to present recom- 
mendations to the Conference regard- 
ing rules, rates and other matters, 
which will be considered workable and 
can be approved. There is also to be 
a stamping bureau. 

As yet there is no change in the Phil- 
adelphia rule. 

Getting Closer Together 

The special committee on the Phil- 
adelphia agency conditions met there 
with the local men last Monday. There 
was much more harmony displayed at 
this meeting than was manifest at sev- 
eral others held a month or two ago, 
where practically the same things ac- 
complished now were attempted unsuc- 
cessfully. There is not now the same 
urgent demand for high or higher com- 
missions. Local sentiment has evident- 
ly developed to the point of believing 
that the evils of high commissions 
are in the end worse than those which 
attend a lower scale of compensation. 
One agent even favored lower commis- 
sions if the business can be kept in 
the old channels, where he claims it 
rightly belongs. 

The subjects brought before the 
meeting were talked over at consider- 
able length. One long threatened resig- 
nation from the Conference blew over 
as it has on several previous occasions. 

To Restore Order 

The Philadelphia situation has been 
a trying one for a long time and it 
now looks as though the agents were 
prepared to submit a workable plan to 
overcome the existing difficulties. A 
number of schemes have been tried and 
now it would appear that any plan 
which will restore order and provide a 
reasonable rate of commission will be 
readily accepted. The next step is to 
get all the local men together in the 
organization. 

Those at the meeting are H. K. Rem- 
ington, Clarence Yerkes, Leonard M. 


tomobile 


PLEA FOR 


LIGHTNING RODS 

By New Hampshire Fire—Says 

There Are A Dozen Good 
Brands 


Made 





The lightning has exacted an unusu- 
ally heavy toll duving the past summer 
from the agriculturai districts of the 
country, says the New Hampshire Fire 
in “Whittlings.” There has been an im- 
mense loss of property and the destruc- 
tion of invaluable stores of farm prod- 
ucts. 

The modern lightning rod, pzoperly 
installed, seems to be a potent protec- 
tion against lightning damage. It has 
the unqualified approval of the Govern- 
ment and of the insuvance exper‘s. It 
would seem that the up-to-date farmer 
ought to atford this safe-guard and 
charge it up as a necessity. 

It is not the policy of “Whittlings” 
to act as an advertising agent for any- 
thing but insurance and it is not the 
intention to boom any special make of 
lightning conductor, as a matter of fact 
there are more than a dozen brands 
that have been inspected and approved 
and bear the label of the “Underwrit- 
ers’ Laboratories.” Any rod thus ap- 
proved is presumably efficient for the 
service. 

In all cases the installation of these 


equipments is accompanied by some 
form of bond or guaranty that would 


appear to prove the implicit faith of the 
lightning vod men in the _ practical 
value of the protection furnished. 


SPRINKLER INTERESTS BUSY 

There is still much activity among 
sprinkler insurance interests to have 
sprinklered plants placed in the prior- 
ity class to receive coal to keep the 
plants from freezing next winter. 
Owners are being warned of an auto 
matic advance in rates if systems are 
not kept in working order. Consider- 
able trouble is experienced with co- 
tenants who never have much of a 
supply of coal on hand. The real es- 
tate men are co-operating, as well as 
the Mayor’s committee in New York, 
and the fuel administrator. 





ALLOTMENT FOR WASHINGTON 

The Great American has allotted 
$750,000 of its Liberty loan subscrip- 
tion of the Fourth issue to the Riggs 
National Bank of Washington, D. C., 
at the solicitation of the Libecty Loan 
Insurance Committee of that city. 


Addis, Louis C. Madeira, Charles C 
Simpson, Harold Haskins, Frank C. 
Hatfield, George Y. Shermer, W. E. 
Bates, Fred Kortebein, B. W. Wood, 
Benjamin Harrigan and F. Roland 
O’Brien. 
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POORLY WORDED AD 


Announcement of Auction of Some 
Shares of Great American Gave 
Wrong Impression 
Bungling disregard 
of a large financial institution charac- 
terized the preparation of the adver- 
tisements which appeared last week an- 
nouncing the sale by the enemy alien 
custodian of certain rights to purchase 
additional stock in the Great American 

Insurance Company. 


Fortunately, the Great American is 
so well known to business and insur- 
ance men that the wrong impression 
conveyed by the advertisements—that 
the entire company was to be sold 
had no weight among them. In cases 
of this kind it is only the uninformed 
and, unfortunately, a few persons who 
seek personal advantage in distorting 
facts, who harbor wrong impressions. 

The rights in the stock formerly held 
by alien enemies were sold for $272,250 
to Potter, Choate & Prentice, a stock 
and bond brokerage firm in New York. 
There were 140 shares altogether, 
which is less than 7 per cent. of the 
total outstanding. As the transaction 
involved considerable money there 
were few bidders. After the nature 
and possible effect of the advertisement 
had been brought to the attention of 
the enemy alien officials, they indicated 
their willingness to make amends by 
issuing any statement deemed neces- 
sary and proper, but nothing further 
was done as it was evident that in a 
short time the effect the publicity could 
have upon the company would be dis- 
sipated. 





for the interest 


“CARELESS AMERICA” 


Film Produced Under Direction of the 
Firestone Tire & Rubber Co. 





“Careless America,” a film produced 
under the direction and shown through 
the courtesy of H. S. Firestone, presi- 
dent of the Tire & Rubber 
Co., was first shown at a private ex- 
hibition at Rector’s in New York on 
Washington’s Birthday of this year. 
This film is a plea for the conserva- 
tion of the man power of the nation 
and vividly pictures the more common 
of the accidents which daily add 
our enormous list of dead and injured. 
The most outstanding fact presented 
is the utter carelessness to which most 
of and illus- 
trates by which 
of them may be prevented. Up 
October 1, the been 
shown in 2,015 theatres averaging three 
day in each. With an 
capacity of 900 and 
three shows a day, it is estimated that 
5,440,500 people have viewed this pic- 
ture. Over a hundred prints of the 


film are used simultaneously to show 
the picture. 


Firestone 


to 
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Kenneth A. Bailey, son of President 
Bailey, of the American of Newark, who 
joined the ambulance service earlier in 
the war, has been made a lieutenant in 
the 102d field force. He is a graduate 
of the Saumar Field Artillery School, 
France. 





GENERAL AGENTS WANTED 





Surplus Home Office Statement.... 


UNITED STATES LLOYDS, Inc., 
of NEW YORK, N. Y. 


Surplus .... 


’ 


3 So. William St. 


Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Surplus United States Statement....$ 461,101 
11,727,022 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSUR- 
ANCE (Marine Dept.) OF 
LONDON, ENG. 

Surplus ........ , 
THE TOKIO 

INSURANCE CO 
LTD., OF TOKIO, JAPAN | 
(Marine Department) 
Surplus United States State- | 


NEW YORK 
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H. A. Smith, President 





National Fire Insurance Company 
HARTFORD, CONN. 
Statement January 1, 1918, to New York Insurance Department 
LIABILITIES 
Capital Stock, all cash................ 
Funds reserved to meet all Liabilities, 


ee eee weeeees 


Unsettled Losees and other Claims.. 


ib toenail miniatate acoso ani $2,000,000.00 
Re-insurance Re- 

ive ed ebimentaannaateaee 11,073,438.19 

isapeeornta ie teepintebeaanes 2,168,701.64 

sdensessonns sean eves +  3,980,020.79 

<u ee ...-~-$19,222,160.62 


Total Assets January 1, 1918.. 


F. D. Layton, Secretary 
G. H, Tryon, Vice-President S. T. Maxwell, Ass’t Secretary C. B. Roulet, General Agent 


SURPLUS TO POLICYHOLDERS........... -$5,980,020.79 | 











I. B. Seymour, Treasurer 











Cash Capital 
Net Surplus 


Tevsvret* 


'Y Vice-President and Treasurer 
NRAL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


January 1, 1918 


SURPLUS TO POLICYHOLDERS... .$3,634,971.20 


DANIEL H,. DUN QM, ; #rosident 


. -$1,250,000.00 
ide cnmated $2,384,971.20 


HASSINGER, Secretary 
MELDRUM, Assistan Secretary 
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C. D. Ross President 
of New Brunswick 


VICE-PRESIDENT TWO YEARS 
Will Continue Policy Mapped Out By 
Late President Viehmann, 
Says New President 
Charles D. Ross has been elected 
president of the New Brunswick Fire 
Insurance Company, of which the late 


George A. Viehmann was president. 
Mr. Ross has been associated with Mr, 
Vichmann ever since the latter ac- 
quired control of the company, which 
was organized in 1826. Soon after join- 
ing the New Brunswick he was made 
ecretary which position he held until 
mude vice-president two years ago. He 
is a level-headed underwriter, in whom 
the agents of the company have every 
conlidence. 
His Policy 

In a talk with The HKastern 
writer Mr. Ross said: 

“Il hope to be able to continue the 
policy as carried on by President Vieh 
mann, and do not ‘anticipate any radi- 
cal change in the conduct of it.” 


Under 


SAYS INSURED IS NOT GAMBLING 

The “Policyholder,” of Manchester, 
England, prints this letter, sent by O. 
C. Adamson, a Manchester insurance 
man: 

Sir,-I was much interested in your 
article in last week’s issue on the dif- 
ference between fire and marine insur- 
ance. I would, however, like to inform 
you that | have insured four clients, 
in this country, by fire policies, and 
the policies have covered the goods 
tor an agreed value, which includes a 
profit. 

To give you one instance, 148 bales 
were insured, The market value of 
each bale was given, and the agreed 
insured value of each bale was given, 
and they were insured for £22,730, and 
it was stated on the policy that the 
value per bale included 25 per cent. 
profit. IL believe this method of insur- 
ance would not have been entertained 
before the war, but when goods are 
packed for shipment and the foreign 
buyers have paid for them, they re- 
quest their merchants here to insure 
the goods for a certain amount, which 
will, in the event of a total loss, se- 
cure a prolit for the purchasers. 

Personally, if this method of insur- 
ance is continued and only applicable 
to goods in public storage warehouses, 
or, in other words, in such places as 
to eliminate the moral hazard, I can- 
not see that it is an objectionable way 
of doing business. It does not mean 
that the insured are gambling. They 
are only endeavoring to insure the 
goods for the same amount which they 
would reasonably hope to sell them at, 
if they had obtained possession of the 
goods. 

TRANSFERRED TO HARRISBURG 

Fred J. Schultz, who has represented 
the Franklin in Western Pennsylvania, 
has been transferred to Harrisburg; 
and given supervision of the South- 
eastern counties for the Home and 
Franklin. The field looked after by 
him in Western Pennsylvania, has been 
given to special agent C. H. Knoche, 
representing the Home as special in 
that territory. C, H. Bissell, who has 
been doing inspection work, has been 
made special agent and assistant to 
Mr. Knoche. 


TOWNSEND BUCKLEY DEAD 

Townsend Buckley, of the local de- 
partment of the Pacific Fire, died last 
week of pneumonia. Mr. Buckley has 
been with the Pacific for a number of 
years, having started with the com- 
pany on leaving school, and was held 
in high regard. 


MACONACHY WITH NIAGARA 


Becomes Superintendent of Agencies— 
Was With Newark Fire and Later 
With Firemen’s 


J. G. Maconachy, at present with the 
Firemen’s of Newark, as manager of 
its automobile department, and in 
charge of part of the underwriting ter- 
ritory, will join the Niagara Fire as 
superintendent of agencies, and assume 
direction of the underwriting in the 
Middle Department and the State of 
New Jersey. 

Mr. Maconachy is an active and able 
young underwriter, having been agency 
superintendent of the western depart- 
ment for the Newark Fire before en- 
gaging with the Firemen’s, and prior 
lo that time he spent several years, 
both in the office and in the Kastern 
field, in the service of the Old Ameri- 
can of Philadelphia. 

This new division in the Niagara’s or- 
ganization will relieve Secretary Smith, 
who heretofore has had charge of it 
in addition to New England and New 
York State. 


DIFFERENTIAL SUGGESTED 

It has been suggested that explosion 
writing companies might substitute a 
system of differentials in place of the 
present $100 limitation Clause. 

CHARLESTON APPOINTMENT 

The following Charleston, W. Va., ap- 
pointments have been made: Alliance, 
Harry Beckenstein; Automobile, W. b. 
Weaver; ‘Home Fire & Marine, I. R. 
Bell, Jz., J. T. Crane and Miss Mame 
A. Davis. 

Walter KE. Wannamacher, for four- 
teen years manager of Arnold & Wan- 
namacher, Philadelphia, died of influ- 
enza, 


Take Over Sumner 

Ballard Companies 

(Continued from page 1) 
the Alien Property Custodian until it 
can be disposed of with the advice of 
the Advisory Committee recently ap 
pointed by Mr. Palmer, of which Jesse 
S. Phillips, Superintendent of Insurance 
for the State of New York, is chairman. 
Directors Named 


The following directors have been 
named by Mr. Palmer for the Inter- 
national Insurance Company: John 


Anderson, William H. English, Freder- 
ick J. Horne, Morgan M. Mann, Albert 
i. Marling, James W. MecCullach, Har- 
rison Nesbit, William G. Willcox, Sum- 
ner Ballard, Fritz Kortenbeutel, all of 
New York, and Alfred H. Townley, of 
Pittsburgh. Mr. Ballard was president 
of the company and Mr. Kortenbeutel 
was secretary. 


LUMBER LOSSES 

The Minnesota Lumber conflagration 
losses are being handled for the West- 
ern Adjustment & Inspection Bureau, 
by Messrs. Warner, Tenny, Heiam, 
Hanson, Carley, Olson and Lyons from 
Duluth, through the branch office lo- 
cated in that city. 


AGAIN POSTPONED 
The meeting of the executive com- 
mittee and quarterly meeting of the 
Underwriters’ Association of the Mid- 
cle Deparimient has been again post- 
poned owing to the epidemic. 





BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 
Head Office, Toronto, Canada 


United States Branch 
January 1, 1918 
DOG ncacigecinnseneseecsnrnees $2,192,173.14 
Surplus in United States..... 772,927.35 
Total losses paid in United 
States from 1874 to 1917, 
DOE kcinincscevtadansnecee 25,298,472.00 


W. B. MEIKLE, Pres. & Gen. Mgr. 











68 William St., 
New York, N. Y. 


Scottish Union & Nat. Ins. Co. 
Niagara-Detroit Und. 


i/BINDERS EF FECTED ON NEW JERSEY RISKS 
Irvin T. Bernhard 


Eagle & Br. Dom. Ins. Co. 
Glens Falls Ins. Co. 
American Eagle Ins. Co. 


19 Elm Ave., 
Hackensack, N. J. 


Ohio Farmers Ins, Co, 
Yorkshire Fire Ins. Co. 
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EK. F. FLINDELL 
INSURANCE 





1 LIBERTY STREET 


Telephone John 2612 


NEW YORK 


LOCAL OFFICES 


JERSEY CITY, N. J. BROOKLYN, N. Y. NEWARK, N. J. 
Montgomery St. 153 Remsen St. 9-15 Clinton St. 
Tel. 216 Montgomery Tel. 2504 Main Tel. 614 Mulberry 








CRUM & 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 





GENERAL AGENTS 


United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


FORSTER 


NEW YORK CITY 
The North River Ins. Co., N. Y. 


Union Fire Ins. Co., Buffalo, N. Y. 
Seneca Fire Ins. Co., Buffalo, N. Y. 


San Francisco, California 
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Importance of Having Both Marine and War 
Risk Insurance Placed With Same Company 


Demonstrated by Loss of Steamer **‘Napoli 


The steamer “Napoli” sailed from 
New York on June 
at Gibraltar. After leaving Gibraltar 
in convoy with about eighteen other 
vessels bound for Genoa, all steamers 
navigating with extinguished lights un- 
der Admiralty instructions, including 
the steamer “Napoli,” they encountered 
another convoy navigating with ex- 
tinguished lights, traveling in an op- 
posite direction, and the steamer “Na- 
poli” came in collision with one of 
these vessels, sank and became a total 
loss. 

Originally American underwriters 
thought that this loss would be a ma- 
rine loss. The case was taken up by 
the National Institute of Insurance in 
Italy for arbitration whether the same 
was a marine or war loss, and from re- 
cent advices received from Italy, this 
Institute has decided that the loss is 
a war loss. Of course, this decision is 
not binding on American or English 
underwriters, and what course they will 
pursue will have to be established. In 
the meantime, shippers who have their 
marine and war risk insurance placed 
in different companies will have to 
await the final outcome of what Eng- 
lish or American underwriters decide 
to do, which will mean a large loss of 
interest on money which should be re- 
covered promptly had they had both 
marine and war risk in the same com- 
panies, and in fact might, for the time 
being, financially embarrass some firms 


Marine Brokers 
Want Facilities 


PLAN SEVERAL NEW COMPANIES 


Cautious of Buying Charters Because 
of Manufacturers Lloyds Experi- 
ence—Out-of-Town Firms Active 


It became known in New York this 
week that three marine brokerage firms 
are planning to develop new underwrit- 
ing facilities in the near future. One 
ef these firms has arranged for the 
marine agency of two Western fire in- 
surance companies which up to now 
have not written marine insurance. 
One of the others has raised the capital 
to form new company facilities and 
the third firm has been seeking to buy 
and rehabilitate one or more of the 
charters of defunct New York State 
free insurance companies which are 
known to be on the market. 

In each of the three instances above 
mentioned, the firms have their prin- 
cipal offices in cities other than New 
York, and the underwriting facilities 
which they plan will also come from 
other sections. 

In addition to these firms, The East- 
ern Underwriter is advised that two 
local offices plan expansion, one along 
automobile lines and the other with 
surplus fire insurance facilities. 

That there has been a strong tend- 
ency in this direction is seen in the 
number of brokerage houses and affili- 
ated interests which have developed 


13th, and arrived #@tal. 
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who are operating with a small capi- 
If both classes of insurance were 
placed with the same companies, there 
could be absolutely no question raised, 
and the loss would be promptly paid. 
Cases of this kind have happened in 
the past and will happen again, and it 
is to the interest of the shippezs, as 
well as the underwriters, to have both 
kinds of insurance on risks which they 
assume, so the underwriter cannot be 
involved in any controversies with his 
assured, which are bound 
cases of this kind. 
Recently the steamer 
bound for a French port, was sunk un- 
der similar conditions, but the captain 
of the “Telesfora” was held guilty of 
improper navigation, as with proper 
navigation the could have been 
avoided, and the French courts decided 
that the loss was a 
quite a number of shippers had to wait 
more than a year before they could 
collect their insurance, until it was 
finally decided what kind of a loss it 


to arise in 


“Telesfora,” 


loss 


marine loss, and 


was. 

These two demonstrate abso- 
lutely the having both 
classes of insurance in the same com- 
panies, and also demonstrate that the 
companies must be careful in paying 
losses where they have only one kind 
of insurance, until it has been legally 
established on which underwriter the 
claim falls. 


Cases 


necessity for 


OBSERVER. 


new underwriting facilities in the past 
vear or so, included among which are 
Johnson & Higgins, Ream, Ives & 
Wrightson, Frank B. Hall & Co., R. A. 
Corroon & Co., and Finn, Sandberg & 
Co. 

Considerable of this activity origi- 
nally took the form of an effort to buy 
the various charters which are for sale 
but there was an anxiety among the 
brokers not to duplicate the experience 
of the purchasers of the charter of the 
Manufacturers Lloyds. This charter 
was originally owned by interests iden- 
tified with the Globe & Rutgers, under 
which management marine insurance 
had been transacted. Under the new 
management a ruling was discovered 
which precluded the writing of marine 
under the charter of the association 
as it stood. 


HAS $655,000 OF BONDS 


American Merchant Marine’s Purchases 
Included In Increases Of Capital 
and Surplus 


The American Merchant Marine sub- 
scribed to $520,000 of the Fourth Lib- 
erty Loan, which with its holdings of 
the First, Second and Third loans 
makes the company’s total in Liberty 
Bonds $655,000. 

In addition to the above, the com- 
pany has $139,500 par value of the 
Second and Third bonds paid in by the 
stockholders on September 30 when 
the capital of the company was in- 
creased from $200,000 to $300,000. The 
surplus was also increased by $400,000 
making it $1,147,099 as of September 
30. 





SURPLUS 


MARINE MANAGERS 





AMERICAN EQUITABLE ASSURANCE CO. 


OF NEW YORK 
CASH CAPITAL AND SURPLUS $1,000,000 


EQUITABLE UNDERWRITERS or NEW YORK 





$793,852.75 





Marine and War Risk Insurance 
Losses made PAYABLE in all parts of the world 


C. R. EBERT & CO., Inc. 


PHONE 263-264 BROAD 


48 BEAVER STREET, NEW YORK 








) Mc COMB 


INCORPORATED 





MANAGERS MARINE DEPARTMENT 
American Insurance Co., of Newark, N. J. 
Firemen’s Insurance Co., of Newark, N. J. 

Glens Falls Insurance Co., of Glens Falls, N. Y. 
Hanover Fire Insurance Co., of New York, N. Y. 


7, Beaver Street 


MARINE 


AGENTS 


Globe & Rutgers Fire Insurance Co., of New York, N. Y. 


MARINE AND WAR RISK INSURANCE 


Losses made payable in all parts of the World 








CABLE ADDRESS: MACOMB, N. Y. 





TELEPHONE BROAD 631 


Q 











Telephone Hanover 2054 


Insurance Exchange, CHICAGO 





Established 1898 


Marine Insurance 


Local agents are invited to consult us on their marine insurance problems 


OSBORN & CO. 


Average Adjusters and Insurance Brokers 


45 Wall St. NEW YORK 

















General Agents Marine Department 
St. Paul Fire & Marine Insurance Co. 
Phenix Insurance Co. of Hartford 
Great American Ins. Ce., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co. 


Niagara Fire Ins. Co. 





WM. H. McGEE & CO. 


MARINE UNDERWRITERS 
15 WILLIAM STREET, NEW YORK 


U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 

Agents Marine Department 


Providence Washington Insurance Co. 
Massachusetts Fire & Marine Ins. Co. 











MARINE LECTURES 


University Having Stimulated Interest 

In Subject Should Insist Upon 
Interesting Talks 

New York University did a good 

turn for the insurance clerks when it 

announced that it would give a 

the subject of Marine 


series 


of lectures on 


Insurance. Unfortunately, the course 
started with a great deal of flourish 
and in the original class there were 
some underwriters drawn to the lec- 


tures by the attractive titles given in 
the prospectus. Some offices enrolled 
their principal clerks, who attended 
for a time. 

The first series of lectures turned 
out to be too elementary for many of 
the auditors, a number of whom drop- 
ped out. The present series has 


started somewhat better 


hoped that there will be a cons 
striving for a high standard so 
this very desirable and needed f 


of education will not be handicay 


And it is 


tant 
that 
orm 
yped 


and those who are attending the course 


will not be disappointed 


ANNUAL DANCE NOVEMBER 
The fourth annual reception 
dance of the Insurance Baseball Lez 
will be held at the Palm Garden, 

vember 1. 


instituti 
will not g 
insurt 


Many banks, financial 
mortgage companies, etc., 
loans without the explosion 
cover. 
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years with Weed & Kennedy, has | 
made office manager for C. R. EB 
& Co. 
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Legal Forms To 
Enter France 


COMPILED BY ALB. SMEESTERS 


Seven Documents Required But No 
Deposit—Re-Insurance Treaties 
Must Be Listed 


The legal documents required to en- 
ter an insurance company in France 
are contained in a pamphlet which is 
being sent to American companies by 
the firm of Alb. Smeesters, of Paris. 
Separate forms are required of re-in- 
surance and direct upderwriting com- 
panies. The general forms for all com- 
panies are as follows: 

1. Letter designating a responsible 
agent. 

2. Undertaking to be written on let- 
ter head of the company. 


3. Certified list of the board of di- 
rectors, giving their names, addresses 
and nationality. 


4. List of shareholders with their 
names, addresses, nationality and the 
number of shares belonging to each of 
them. 


5. A copy of the report of the last 
meeting of the board of directors which 
was held before the war. 


6. Two copies of the memorandum of 
association or certificate of incorpora- 
tion. 

7. A list of the re-insurers of the 
company’s French business which may 
be sent direct to Mr. Sumien, Conseil- 
ler Juridique au Ministere di Travail 
& de la Pervoyance Sociale, 80 rue de 
Varenne, Paris. 

A suitable form of letter designating 
a responsible agent and translated into 
French is as follows: 

‘*Ministére du Travail et de la Prévoyance 
Sociale, Paris. 
‘*Monsieur le Ministere: 

‘*Nous vous prions d’agréer, comme 
agent responsable, conformément a la loi 
sur. les réassurances du 15 Février 1917, 
Monsieur (address ) 
notre représentant a Paris. 

‘Veuillez agréer, Monsieur le Ministre, 
l’expression de notre houte considération."’ 

The usual form of undertaking trans- 
lated into French is as follows: 

‘Je soussigné (nom et domicile de l'as 
sureur), m’engage vis a vis de M. le Min 
istre du Travail a ne réassurer aucun risque 
concernant une personne, un bien ou une 
responsabilité en France ou en Algérie aux 
entreprises ou assureurs ¢trangers figurant 
sur toute liste arrétée par le Ministre du 
Travail et publiée au Journal Officiel, con- 
formément aux prescriptions de l'article 
ler., 2° alinéa de la loi du 15 Février 1917, 
et ad ne céder aucune réassurance a une 
société ou a un assureur qui n'aurait pas 
pris vis-A-vis de moi ce méme engagement 
formel, qui sera imposé a chacun des ré- 
trocessionnaires successifs par le cédant 
immédiat. 

‘Je déclare avoir avisé mon ré assureur 
et avoir invité a aviser son rétrocession- 
naire que toute infraction au présent en- 
gagement ou tout refus de le prendre en 
trainerait l’inscription sur la liste noire 
dressée par le Ministére du Travail.’’ 

For direct underwriting the follow- 
ing two documents should be issued on 
French stamped paper (1) to bear the 
stamp of the company; (2) to be signed 
by two directors and the secretary; 
(3) to be certified by a notary public 
that Messrs. A and B are directors and 
Mr. © secretary of the company, and 
that the company’s seal has been regu- 
larly affixed thereby legally binding the 
company; and (4) the signature of the 
notary to be legalized by the French 
Consul. 

The first document is: 

La Société 1 
a responsabilité limitée dite 

..dont le siége social esta a 


DECLARE qu'elle se propose d’exploiter 
en France (Algérie comprise )les assurances 
maritimes ou fluviales de toute nature. 

ELLE S’ENGAGE a payer les droits et 
amendes de timbre et d’enregistrement de 
l'espéce qui pourront étre dus en France, 
Algérie comprise, pour l’agence qu’elle se 
propose d’établir 4 PARIS, (address )et dont 
le titulaire est Monsieur (name of agent, ) 
a raison des contrats d’assurances qui ser- 
ont souscrits et signés 4 PARIS. 

ELLE désigne, a cet effet, comme repré- 
sentant responsable (Banque) 


The second document is: 
La société 
a responsabilité limitéedite 
dont le siége social est a 
représentée par 
Messieurs 
Administrateurs et Monsieur 
Secrétaire, ee e 
DECLARE qu'elle posséde ou exploite en 
FRANCE une agence, établie 4 PARIS, 
(address) qui aura pour objet les assurances 
Maritimes ou Fluviales de toute nature dont 
le titulaire est Monsieur(name of agent.) 
KLLE S’ENGAGE a payer la taxe sur 
les revenus et les amendes qui seront ex- 
igibles en France a raison de toutes les 
valeurs frangaises. 
KT DESIGNE pour représentant respon- 
sable (Banque ) 


JAPANESE STUDYING HERE 

S. Suyenari, of the Yokohama Fire, 
Marine, Transit & Fidelity Insurance 
Company, Yokohama, who is studying 
marine insurance at a Beaver Street 
office, will translate some English ma- 
rine insurance books into Japanese, for 
study in that country. 


Y. ASAI LEAVES 
Y. Asai, of the Osaka Marine Insur- 
ance Company, of which he is manag- 
ing director, has left New York for 
Japan, after some important business 
dealings here. 


CRICKET CLUB’S PROGRESS 


The formation and the first game of 
the Marine Insurance Cricket Club 
was much discussed on Beaver Street 
this week. While the game with the 
Staten Island Cricket Club resulted in 
a defeat the score run up by the ma- 
rine men surprised those of their as- 
sociates who know the intricacies of 
the game. Frank Gasson, of the Sec- 
ond Russian, headed the team and was 
ably seconded by Howell Brockie, of 
Curtin & Brockie, of Philadelphia, who 
personally accumulated sixty runs. 


MORRILL & THOMLINSON, INC. 

A. F. Morrill oi 82 Beaver Street has 
taken into partnership E. Thomlinson, 
under the firm name of Morrill & 
Thomlinson, Inc. The newly formed 
corporation will carry on Mr, Morrill’s 
existing general insurance’ business, 
and intends to specialize in marine in- 
surance and the adjusting of averages. 
Mr. Thomlinson was formerly asso- 
ciated with Despard & Company. 


MARINE NATIONAL BOARD MEETS 

A meeting of the National Board of 
Marine Underwriters was held yester- 
day in the offices of the Atlantic Mu- 
tual. The entrance of marine com- 
panies to foreign territory was one of 
the subjects discussed. 


HUSON ON TORPEDOED VESSEL 

Frank T. Huson, formerly connected 
with the Baltimore firm of McComas- 
Kroh-Insley Co., and who for some 
months has been a ‘yeoman in the 
navy, was on board the ‘Ticonderoga, 
sunk by a submarine in lHuropean 
waters recently, and no word has been 
received concerning his fate. It is 
supposed that he was lost. Young 
Huson was quite popular in fire insur- 
ance circles in Baltimore and was only 
22 years old. 
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Additional Facts 
On Explosives 


CLASSIFICATIONS BY BUREAU 


Extensive Index to Character of Many 
Compounds Known to Munition 
Makers 

Explosives manufacturing operations 
have been classified by the National 
Workmen’s Compensation Service Bu- 
reau and the governing committee of 
the New Jersey Bureau, as explained 
in The Eastern Underwriter last week. 
here are two groups in the classifica- 
tion, the first relating to charging and 
loading and Group II, which relates 
fo manufacturing operations alone. Ip 
further elucidation of Group II the Bu- 
reau has prepared the following ex. 
planatory notes indicating the scope of 
the classifications in that group as 
follows: 

5, Classification 4790 “T.N.T. Mfg.” covers 
the nitrating of toluene, also the mamuta ‘ore 
of Hexanitrodiphenylamine, Trilite (T.N.T.) 
rrimol (T.N.T.), Trotyl (T.N.T.). 

2. Classification 4791 “Fulminate Mfg.” js 
intended to cover substances having au 1 
tense chemical action, similar to mercury salt 
of fulminic acid, mercury fulminate, picrates 
of lead, @alcium, barium, and copper. 

Classification 4792 “Nitroglycerine, Ex. 
plosive Gelatine and Dynamite Mfg.” covers 
all explosives having a 15 per cent. content of 
nitroglycerine (except where an explosive is 
specifically considered under an individual 
classification) such as 
liercules Powder 
Rhexite Powder 
Rexite Powder 
Rhoenix Powder 
Ammonia Dynamite 
Castellanos Powder 

Slasting Gelatine 
Gelignite 
Ammonia Gelatine 
Ammonia Gelignite 
Grisoutine Favier 
Avtrigrison 


Dinitro Glycerine 
Mononitro Glycerine 
Nitro Diglycerine 
Nitroglycerine 
Wetter Dynamite 
Grisoutite 

Nobel Andeer Powder 
Mica Powder 
Forcite 

Rhenish Dynamite 
Rend Rock 

Atlas Powder 


Carbite Forcite 
Carbonite Carbo Gelatine 
Stonite Coronite 
Kynite Gesilit 
Dualline Fordit 

Judson Powder Celtite 


Giant Powder 

Vigorite 

Vulcan Powder 

Lithofracteur 

Lignin Dynamites 

4. Classification 4514—“Picric Acid” covers 
the nitration of Phenol and the manufacture of 
explosives which have a like degree of sen- 
sitiveness (except those explosives which have 
been placed in special classifications) such as: 

Picric Acid, (Trinitrophenol)  Trinitro- 
cresol (Cresylite-Ecrasite), Trinitroanisole 
Trinitroxylene, Ammonium Picrate. 

Classification 4793 “Tetryl Mfg.” covers 
the nitration of aniline for explosives—i.e., 
such products as: 

Tetryl (Tetranitro-Methyl-Aniline), ‘Tet 

ranitroaniline, Hexite. 

6. Classification 4794 “Nitro Starch Mfg.” 
covers the nitration of starches, sugars, dex- 
trine—i.e., such products as: 

Nitrostarch, Nitro Dextrine, Nitro Mannite. 

7. Classification 4796 “Smokeless Powder 
Mfg. (single base)” covers the manufacture of 
smokeless powder mixtures which are free from 
nitro glycerine, such as: 

Felixite Maxim-Nordenfelt 

Pimrose Normal Powder 

Potentite Van Forster Powder 

Cooppal No.l and K.S. Schultze Powder 

Tonite Amnberite 

E.C. Powder Cannonite 

Poudre B Poudre Pyroxylee 

Walsrod Powder V. A. Powder 

8.Classification 4797 “Smokeless Powder Mfg. 
(double base)” covers those smokeless powder 
mixtures which contain nitro glycerine (ex- 
cept where otherwise specifically enumerated 
in special classification, such as: 

Ballastite Powder, Cordite, Solenite, Axite 
Ruby, Kolax, Cellulose (nitro) Derivative 
Powders, duPont Powder. 

Colt’s Pistol Ammunition, Grenner’s Pow- 
der, Rifleite, Kynoch’s Powders, Plastomen- 
ite, Smokeless Powders Containing Picrates. 


CGeloxite 
Stowite 
Dexite 
Dynobel 


THOMAS NELSON PAYS VISIT 

Thomas Nelson, comptroller of the 
Chicago Bonding, was in New York this 
week visiting some of the principal 
agencies of the company in the Kast. 
Mr, Nelson started in New York with 
the Ocean, later going to Indianapolis 
with the Prudential Casualty and be- 
coming comptrolier of the Chicago 
Bonding when the two companies were 
consolidated. A 
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Federal Contract 
Bonds Hazardous 


AC TS SWEL L 


OFFICIAL LOSSES 





Washington Chafes Under What it 

Regards as Unwarranted Rates 

and Rules 
that the Federal Gov 
ernment entirely satisfied 
with the rates and practices obtaining 
in connection with the execution of 
surety bonds running to the govern- 
ment on war contract work. In fact 
evidences are not lacking that Wash- 
ington officials are seriously consider- 
ing a further broadening of govern- 
ment influence in the surety field, with 
a department head an experienced in- 
surance man—to care for the govern- 
ment’s interests in this respect, with 
the object of regulating the surety 
business and preventing alleged harsh 
treatment toward contractors and the 
government by corporate sureties. 

If in the twenty-five 
relationship between 
and corporate sureties, 
of August 13, 1894 
beginning of that relationship, those 
with an intimate acquaintance with 
surety conditions would be surprised 
if the gross premiums had exceeded 
te? losses 0) government bonds, with- 
out regard to expenses of the under- 
writers at all. The reason the _ busi- 
ness has been unprofitable is that there 
is no method of underwriting yet 
known, save the exaction of cash col- 
lateral for the full amount of the bond, 
that will prevent the losses occasioned 
by the arbitrary and destructive meth- 
ods of the government officials having 
charge of these contracts and the wide 
scope of the sureties obligation under 
the Federal statute. 


It is apparent 
is still not 


years of active 
the government 
taking the act 
as the practical 


Construction Contracts 


Beginning with a form of contract 
that gives the government representa- 
tive almost sole and arbitrary power 
as to the application of its terms; un- 
der an act of Congress giving sub- 
contractors unto the third and fourth 
generation the right of direct recourse 
to the surety for work done and ma- 
terial furnished on the contract; cov- 
ered by a form of bond open and un- 
conditional, allowing changes without 
the surety’s consent or notification; 
ending wtih the Court of Claims as the 
only resort of the surety so far as dis- 
putes with the government are con- 
cerned, is it wonderful that such con- 
tracts and bonds have resulted in ex- 
perience which brought wisdom to the 
sureties and wisdom which caused a 
higher premium rate? 

Certain bonds on these contracts, 
since the war, have guaranteed the 
return of monies advanced by the gov- 
ernment, to be used for the improve- 
ment and operation of the plant on the 
contract. Relying on proper super- 
vision by the government to see that 
these funds were so applied, the surety 
companies have so guaranteed the re- 
turn of the money or the performance 
of the contracts. In one or two nota 
ble cases the government, apparently, 
did not see that the money was prop- 
erly applied but found that it was be- 
ing used in the performance of con- 
tracts or for other purposes in which 
the government had no interest and 
thereupon, late in the day, the govern- 
ment itself took over the operation of 
the plants. It is to be presumed when 
the loss comes, if one does come, the 
surety will be called upon to pay and 
perhaps the government will expect it 
to pay and yet for the risk it is tak- 
ing the government condones merely 
a premium of 1 per cent. on the amount 


CASUALTY AND SURETY NEWS 


on the amount 


of the bond, 1 per cent. 
of the bond guaranteeing the repay- 
ment or the payment of money where 
a bank gets 6 per cent. a year for lend- 
ing money on good security! Does the 
government think this rate exorbitant? 


A Government Surety Bureau 


If the government wants to improve 
surety conditions let it first improve 
its own methods. No doubt it would 
be a good thing if the government were 
to establish a surety bureau where all 
contracts and bonds could be passed 
upon by men competent to do so and 
to whom all amendments to contracts 
would be submitted and in whom the 
power to enforce performance of con- 
tracts would be placed. This at least 
would bring about a uniformity of ac- 
tion and after a while the companies 
would understand the departments and 
know what to expect. As it is now, 
there is no uniformity of action, the 
force appears apparently to be chang- 
ing and amending bonds and contracts 
without reference to one central head. 
The government, if this were done, 
would find that the cause of trouble is 
from within and not from without and 
would find that the surety companies 
are underpaid and doing much from a 
sense of fear perhaps, but more from 
a sense of loyalty and an anxiety to 
co-operate with the government’s pur- 
pose, not its practice, that the sureties 
are not bound to do at all. 

That defaults on contracts and losses 
to surety companies are actually occa- 
sioned by mismanagement on the part 
of the government or the arbitrary and 
unwarranted methods cannot be gain- 
said in view of the experience on gov- 
ernment contracts. 


A Post Office 


Here is what the government did on 
a post office contract recently. The 
contract was about $105,000 with a bond 
for % that amount with two corporate 
sureties, the liability to each surety 
being limited to half the face of the 
bond, but the bond being joint and 
several, each company practically guar- 
anteeing the solvency of the other. 
The originating surety company ar- 
ranged for joint control of the funds 
so as to be sure the money received 
on the contract was used on that con- 
tract alone and although prices had 
advanced materially as the contract 
went on, it still showed a small profit 
when it was 70 per cent. completed. 
At that time the usual monthly esti- 
mate was made for work done in the 
preceding month and the government 
representative approved the estimate 
which was sent to Washington for pay- 
ment. The department sent through a 
warrant for one division of the esti- 
mate and the contractor, after waiting 
for several days, and getting no word 
as to the other warrant, his payroll 
being due and his subcontractors ask- 
ing for their money, telephoned the 
department and was advised for the 
first time that as the capital of one 
of his sureties was impaired, it was 


(Continued on page 22) 


Contract 





‘a 


rates. 


Policy. 











General Building 














BOSTON 
Paid-In Capital $1,500,000 





BUSINESS-BUILDERS 


DEVELOPING 
Fis Fidelity and Surety Bonds, Liability Workmen’s 


panne fan Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE—— 


Meseadhnsette Bonding and Insurance Company 








T. J. FALVEY, President 
Write For Territory 








Holland President 
of Royal Indemnity 


A POPULAR INSURANCE MAN 
Went to Australia From England— 
Makes Mark Here as an Able 


Underwriter 


Charles H. Holland, general manager 
of the Royal Indemnity Company, has 
been made its president, a choice that 
will meet with wide approval through- 
out the country, as Mr. Holland is one 
of the most popular and able of all 
the casualty company officials. 

The new president of the Royal In- 
demnity has had the advantage of an 
international experience, as he was 
well known in Australian underwriting 
circles before coming to this country 
with the Royal Indemnity, and had 
experience in England before being 
transferred to Australia to do impor- 
tant organization work. Here he quick- 
ly made an impress by reason of his 
knowledge of casualty underwriting, his 
fair dealing, his willingness to help in 
conferences and to sacrifice his own 
time whenever he thought the needs 
of the business warranted it. The 
Royal Indemnity has gone ahead fast 
under his management. 

No mention of Mr. Holland should 
be made without commenting upon his 
polished manner, both in speech and 
in his greeting of people. He comes 
as near to having the Lord Chester- 
fieldian manner of anybody in insur- 
ance, being a real gentleman of the 
old school and young in years for a 
man occupying his position. Mr. Hol- 
land is well regarded in agency circles, 
particularly by agents active in asso 
ciations, as he has frequently appeared 
before them making addresses on vital 
insurance topics. 


S. D. CONNOLLY MISSING 


First Lieut. Stewart Dow Connolly, 
R. A. F., was reported killed in action 
last August and later reported pris- 
oner in a German camp. His father, 
Edward M. Connolly, of the National 
Surety, is now seeking definite infor- 
mation as to his fate. Lieut. Connolly, 
whose home is in Sparkill, New York. 
was, before the war, well known as 
an amateur athlete. 

WILSON A VICE-PRESIDENT 

Jos. R. Wilson, a brother of Presi- 
dent Wilson and head of the develop- 
ment department of the U. S. F. & G. 
in Baltimore, has been elected a vice- 
president of the company. 


Something New 


Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


PHILADELPHIA 











Equitable Forms Will 
Soon Be Ready 


ON JANUARY FIRST 


TO START 


Not Competing With Casualty Compa- 
nies, Says Vice-President Lunger— 
Broader Coverage 


John B. Lunger, vice-president of the 
Equitable Life Assurance Society, in a 
statement to agents this week, said: 

“The work in with the 
new acident and health program is pro- 
gressing favorably. As you may imag- 
ine, if is net an easy task to prepare 
all the paraphernalia of policies, rate 


connection 


books, and manuals, and for the books, 
sheets and cards required for the 
records. We expect to announce our 
plans within a few weeks so that by 


January 1st tie 
able to study 
themselves 


agents will have been 
the contracts familiarize 
with the benefits proposed 
ard he in readiness for a full twelve 
months’ campaign in 1919 for these 
clas’es of business. 

“Perhaps it is not amiss to mention 
at this time that amongst our policy 
eentracts will be two forms of especial 
value when written in connection with 
life insurance 

“It is eratifying ts 
move, on the 
met with a 
ranks, 


find 
part of the 


that this 
Society has 
general approval in our 
in the columns of the insurance 
press, and by students of the business 
who view it as a natural and logical 
extension of the functions of a grest 
life company. We are not enter- 
ing the accident and health fleld to com 
pete with the cacnalty eompanies but 
solely to give our polievholders a 
broader coversrs and to henefit our 
averts by exterdine their fleld of use 
fulness, thus incidentally increasing 
their earnings An agency for the 
Eauitable is now a valuable franchise, 
which will be more valuable when an 
agent can presert coverage for all the 
casualties of life as for death.” 


CHARLES WHITNEY DEAD 

Charles Whitney, formerly executive 
superintendent of the General Accident, 
died at his home in Philadelphia last 
Thursday of influenza. Mr. Whitney is 
well known in New York where he 
was identified with the company’s per 
sonnel here for a number of years 


VOLUNTEERS FOR NAVY 
Having volunteered his 
the navy, Roland A. Hillas has given 
up his Jenkintown home and has re- 
turned to New York so that Mrs. Hillas 
and their child can be near Mr. Hillas 
while he is located at Pelham Bay. 
Mr. Hillas is son of R. J. Hillas, presi- 
dent of the Fidelity & Casualty. This 
addition to Uncle Sam’s fighting forces 
is in the officers’ training camp at Pel- 
ham Bay. He is a graduate of Colum- 
bia University and was manager of the 
Philadelphia office of Wilcox, Peck, 
Brown & Crosby until the time of his 
enlistment. 


services to 





The Globe Indemnity has subscribed 
$600,000 for Liberty Loan, which makes 
$1,000,000 for all loans to date. 
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The Aetna and the Drive 
The Aetna and affiliated companies 


subscribed to the Fourth Liberty Loan 
for $12,400,000 of which two million 
was distributed in their various agencies 
throughout the country to co-operate 
with local districts in securing their 
quotas. The Aetna deferred payment 
plan has produced for the first three 
loans a total of over 65,000 individual 
subscribers and for the Fourth Loan 
the number already exceeds 50,000. 
The amount of subscriptions under the 
deferred plan of purchase was $6,481,- 
000 for the first three loans and the 
Fourth will amount to between five and 
6 million. President Bulkeley orig 
inated the deferred payment plan and 
the fact that he has extended the same 
to brokers and agents in the general 
insurance fraternity, as well as to his 
employes and to numerous organiza- 
tions, and to over one hundred seventy- 
five manufacturing plants in Connecti 
cut, tells its own story of the success 
of the plan in securing subscriptions 
to a greater extent than would other- 
wise be possible. The New York 
branch office undertook in the Fourth 
as well as preceding loans, the hand 
ling of the New York Post Office em 
ployes whose loyal subscription was 
practically 100 per cent. 

The detailed handling of these de- 
ferred payments by the Home Office 
is interesting in that the President es- 
tablished an entirely separate office for 
that purpose called the Aetna Liberty 
Loan Office in which at the present 
time are employes to the number of 38 
whose entire time is devoted in that 
connection. 

The outdoor rally staged by the 
Agency Department of the New York 
Office in front of 100 William Street 
on Friday last was very successful and 
secured upwards of $50,000 in small 
subscriptions. There were many prom- 
inent speakers present including Jack 
Monroe of the “Princess Pats,” several 
singers, Mr. John Cassell, editoria! 
cartoonist of the “World.” Mr. Cas- 
sell’s cartoons were sold and one of 
ihem was auctioned off for $2,000. 
Having in mind that if a Fifth Loan 
is needed, the new story of President 
Bulkeley’s successful efforts along the 
lines above indicated will tend to en- 
courage similar efforts and consequent- 
ly guarantee the success of as many 
more loans as may be necessary, is 
not at all out of the way at this time. 


“We in the Aetna can be pardoned, 
I am sure, for a justifiable pride that 
we have in the whole-souled and un- 
divided efforts which President Morgan 
G. Bulkeley has given in connection 
with each one of the four loans,” said 
Superintendent Morrill, of the broker- 
age and agency department. “Not only 
has his own energy been thrown into 
the campaigns but his instructions to 
his associates were to the general ef- 
fect that whether the Aetna did any 
insurance business or not, he did want 
his associates and the employes to do 
even more than their share of the hard 
work.” 

- oo * 


No Action On Policy 
There was to have been a meeting 
last week of the special committee on 
uniform standardized health and acci- 
dent policy forms. Another date will 
be set. 





Thomas E. Malcom With Aetna 
Thomas E. Malcom is with the Aetna 
Companies in New York as underwriter 
in the liability and compensation de- 
partment. Mr. Malcom was formerly 
with the United States Casualty and 
the Hartford Accident & Indemnity. 
* * > 
T. F. Haff, president pro tem of Fes- 
ter & Folsom, Inc., is in England on 
business. He has taken an active part 
in the office affairs since the death of 
Ralph Folsom. He has been with the 
corporation for six years and was known 
to the insurance fraternity for some 
time before that, when he was with 
the Insurance Company of North Amer- 
ica. 
* * + 
On Western Trip 
D. H. Cook, superintendent of agen- 
cies for the American Surety, is on a 
trip during which he will cover the 
Pacific Coast. 
4 a a 


With Coast Artillery 
Kenneth Gallien, of the purchasing 
department of the American Surety, is 
now with the Ninth Coast Artillery 
* * a 


Perfecting Boston Rating 

W. F. Moore, the plate glass rating 
expert, is making an index of the 
streets in Boston, so arranged that one 
may at once ascertain in what zone 
any risk lies and the rate for it. 

a Ae ne 
George Harris Dead 

George Harris, head counterman in 
the New York office of the Commercial 
Casualty, died last Saturday after four 
days’ illness. He leaves a wife and two 
children. Mr. Harris was formerly 
chief auditor at the home office in New- 
ark. 

* + * 
Training At Union College 

Paul H. Gallien. of the burglary de- 
partment of the American Surety, is 
now in the officers’ training school at 


(Continued from page 21) 


necessary for him to procure a new 
surety before the government would 
make any further payments. Of course 
it was impossible for the contractor 
to secure a surety bond because every 
company is loath to assume a bond on 
an uncompleted contract, especially 
where the only funds standing between 
it and loss are those on the particular 
contract, so the contractor could not 
get a bond and notified the government 
and the government took no further 
action and after some days the con- 
tractor shut down work and after de- 
laying several months during which the 
labor and material men went elsewhere 
the government called wpon the sol- 
vent surety to complete the contract 
which of course it refused to do. 
Eight Years to Recover 

It took George B. Spearin about eight 
years to recover in the Court of Claims 
$107,000 the government owed him on 
the Brooklyn Drydock where contractor 
after contractor had failed and poured 
money into quicksand, although his 
contract contained a provision for the 
payment under such a contingency. 

The New England Equitable Insur- 
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ance Company, during the last few 
years of its career, was building post 
offices for the government on defaulted 
contract in half a dozen States and 
lost more on these contracts, it is safe 
to say, than the entire premiums col- 
lected by surety companies on such 
contracts in the last ten years 


A Story About Concrete Barges 


Quite recently the government con- 
tracted for several concrete barges, the 
builder to supply and deliver these un- 
der the usual conditions of a supply 
contract, ownership remaining vested 
in the builder until delivery. A bord 
of $17,000 was given for which the 
surety company received $170 on a 
$170,000 contract. Without consulting 
the surety the contract was amended 
so that monthly payments were made, 
ownership vested in the government, 
and the contract practically turned in- 
to a construction contract. Thirty or 
forty per cent. of contract price being 
thus paid when it defaulted, with the 
contractor owing a little more than the 
face of the bond to the man furnish- 
ing the steel for reinforcement, it 
was obvious that the contractor would 
not be able to perform the contract 
without financial assistance. The sur- 
ety’s original protection, retained pay 
ments, on this contract is gone, but, 
very properly, also, apparently, its lia- 
bility is destroyed. If it takes that 
position and can sustain it, from whom 
will the steel contractor recover for 
his steel? The government has de- 
stroyed his lien and he has none un- 
der the bond. Even an arraignment 
by the debtor is not recognized by the 
government. 

If the surety company had consented 
to amendment the contractor would 
have been protected. The contractor 
will suffer from the government’s mis- 
take. 

For this bond the surety received 
practically $68 after paying its expen- 


ses and this $68 is to adjust the $17,- 
000 claim. Does the government con- 
sider this a high rate of premium? 

Does the government consider 1/10 
of 1 per cent. on the amount of a con- 
tract a high price to pay for a supply 
bond which covers liability for fire and 
theft of material as well as guarantee 
the performance of the contract, say, 
for manufacturing tents or making rain- 
coats or shrinking material? Does not 
the government consider the premium 
somewhat shrunken also? 

Public Official Bonds 

Some eight years ago the sureties 
were getting from $2.50 to $4.00 per 
$1,000 on the amount of bond. Public 
officials are reasonably human and the 
only incentive most of them ‘have, by 
virtue of their offices, is to gather hay 
while the political sun shines. The 
rates made at that time were made on 
the theory that a public official was not 
necessarily much better than anybody 
else, and that such an official as, say, 
the disbursing clerk of the Treasury 
department, who carries large sums o; 
money around in a hand bag, for the 
theft of which by third parties the 
surety company would be liable under 
the bond, was no better risk than was 
the cashier of a metropolitan bank sur- 
rounded by every precautionary meth- 
od to prevent loss of funds entrusted 
to him and for whose honesty alone the 
surety is responsible, and was about 
the same as the rate charged for banks, 
but the Federal Government fixed a 
rate of $1 per $1,000 on the amount of 
the bond. Of course, the surety com- 
panies should have at that time refused 
to write the bonds and the experience 
is not long enough for it to yet be 
stated that any bond guaranteeing hu- 
man character can be written at a pre- 
mium that leaves thirty cents per $1,000 
wherewith to pay the loss if a loss oc- 
curs, and that a large loss will occur 
and is bound to occur, sooner or later, 
there is no doubt. 
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CASUALTY AND SURETY POINTERS W. E. SMALL, President PETER EPES, Agency Mgr. E. P. AMERINE, Secretary | 
The real permanent tion has never been confronted with . 4 ‘ . ‘ ‘ 
Small Lines foundation for a suc- as difficult and such a tremendously HOME OFFICE: MACON, GEORGIA 
A Sure cessful agency is the big job as the one it has undertaken. 
Builder small risk, says W. M. But—does anyone shrink from or ease ‘6 XX799 
iraves, liability super- up on his or her responsibilities and DIXIE AUTO POLICY 
intendent of the Chicago Bonding & duties these times because they are — . a = . aes + + 
Insurance. Not only is it well removed hard? The spirit of Americanism is PHE LAST WORD IN MOTOR INSURANCE 
from the more active competition but to put forth greater effort to accom- ’ ’ 
it is easier to sell and far easier to re- plish the bigger and more difficult un- Surplus and Reserves to Policyholders......... $1,688,506.87 
tain. The larger proportion of such dertakings. 
risks renew automatically, and if prop Is there really any alibi for lack of ‘=< 
erly handled—make good accounts. business? We may think there is, but 
Take as an example a corner grocery is there—really? We cannot excuse ii dines witli ne ‘ Shiels 9 
store. By education you write him for ourselves because getting business re- 
general liability then a little later his quires hard work, because everybody The METROPOLITAN CASUALTY 
teams. Presently he gets a truck and is doing hard work and lots of it. We siti ee a as ; 
turns to you to cover this. Later per- cannot deny the fact that literally hun- INSURANCE CO. OF NEW YORK 
haps may come burglary—plate glass dreds of thousands of the highest paid HOME OFFICE ° om IED REE 
and other lines. It is really of small workers in the history of our country ME OFFICE, 17 CEDAR STREET | 
sical importance through which gate you are the livest kind of prospects because OUARTERED 1874 | 
17,- gain the front yard of his confidence of their special need for protection, we P 
en- the point is that the apparently cannot close our eyes to the tremen- Plate Glass, Burglary, Accident and Health Insurance | 
small risk properly handled—-may easily dously real fact that notwithstanding | 
/10 produce a real account and be much the numbers gone from the ranks of EUGENE H. WINSLOW, President 
‘on- more inclined to pay permanent divi- the employed into the country’s serv- Russell R. Cornell, Vice-Pres. |S. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec 
ply dends. ice, there are still left behind a bigger : ; 
ind If such a risk should be lost it is number employed in highly paid neces- RELIABLE AND ENERGETIC AGENTS WANTED 
tee not a difficult matter to replace it by sary work. Never in former times of 
ay a little added effort. By making it a greatest industrial prosperity were more 
\in- fixed practice to make three calls a workers so_ satisfactorily employed. 
not day—and putting forth real endeavor Never in the history of our business THE SIGN OF GOOD CASUALTY INSURANCE 
am on each occasion to obtain a foothold, were industrial workers so universally ‘ — 
before a year has elapsed the decided in need of protection against loss of || HEAD OFFICE KF. J. WALTERS 
increase in the amount of business at- time. This is so because of, for one > ” Resident Mana 
‘ , ; ms Manager 
: tractive both to yourself and the com- thing, the wage value of the worker’s C H I C A G O 55 JOHN STREET 
1es pany will be surprising and gratifying. time, and also because so many inex- |} 4, , ‘ 7 yea i 
per Remember if you can sell a man one perienced workers are taking up work Fr. ; Ww. LAWSON New York 
lic line. of insurance you should be able new to them, and they are therefore || General Manager ; 7 
the to sell him another. exposed to greater danger of injury. Elmer A. Lord &Co. 
~ a Still another reason is the fact that Liability, Accident 145 Milk St., Boston | 
€ aca a : > ine © iti $ | 
‘he Duncan C. Macin- mae eo — ee ee ee Burglary, Boiler and Resident Managers 
vn Writing Farmers tyre, manager of ie ai the asian a rae Poe Credit Insurance vurcttidinn. ian New England | 
Through the miscellaneous ‘ e eae y igd 
not » t me » the azar sie 22a ~~: 7 a | « » © 
ay Life Mien = cameity Gepart- $2 Mabe Se Renee’ of sistnces gronter. London Guarantee & Accident Co., Ltd. 
e ment, Chicago e fact is indisputable—the need for ecg 
avs Bonding & Insurance, points out that '™SUrance protection against loss of — - ——— oll <n Mtn nen t 
pe! as most people naturally associate the omens Rtg more umtvereal, more 
nom farmer with robust health and strength, ao see bo ap Ra has been in 
“pe they find it difficult to understand why 2 OUSINCSS. Th Fid lit d (; It (; f N Yy k 
= casualty companies rate him so severe- What then is the duty of the insur- € ride y an asud y ompany 0 CW TOF 
ras ly for disability insurance. ; The severe pre salesman? Can any one who is 92 LIBERTY STREET, NEW YORK, N. Y. 
a, rating is based almost entirely on the ®#live and awake in these compelling . 4 . sci ° 
th accident hazard, although the sickness times fail to realize his responsibilities Metropolitan Office—92 William St. 
of feature does enter to some extent. to the utmost and WORK as he has SEMI-ANNUAL STATEMENT JUNE 30, 1918 
no This is perhaps the best time in the "ever worked before? DE i cedsccscsvconeentccesesvas a _ $15,684,739.43 
vat year to. solicit farmers’ insurance. * * * a extn eSda RN sorseTeebene ts pind 
oF ars are selli ; rons io ED « covetcnnane cups aS ae ‘ ee : Y 
ks, Farmers are selling big crops at high Hal D. Van Gilder, of Surplus over all liabilities................-..-..0sseeeees 2:213,370.31 
2 prices and have plenty of money. Fur- Believes In Denver, who represents Losses paid to June 30, 1918.... 63,244,803.06 
of thermore, the average farmer buys an Proposition the Standard Accident, This Company issues contracts as follows: Fidelity Bonds; Surety Bonds; Acciden*, 
automobile as soon as he gets a little And Works tells his fellow agents Health, and Disability Insurance; Burglary. | arceny ind Theft Insurance; Plate Gl.ss 
wel money ahead f F : i Insurance, Liability Insurance—Employers, Publi feams (Personal Injury and Property | 
ed ; ° ein what he thinks of the Ps ncn? Automobile (Personal Injury, Property D-mage and Collision), Physicians 
ice The best way for a general agent health and accident business and how Druggists Owners and Landlords, Elevator Workmen's Compensation-——Steam Boiler In 
be to get after this class of business is he has succeeded. This is his story: || srence’ "ly Wheel Tesnrance 
nU- to get in touch with as many of the I had been clerk in the District Court 
re- — life a — «Range Rot for over six years, and, like every poli- 
y as ssible. se ave tician, supposed I would hold my posi- 
~ probably combed the territory pretty tion rcont when I was pone to CHICAGO BONDING AND INSURANCE COMPANY 
swe carefully in their canvass for life in- the fact that the party with which | a WRITES the following lines of INSURANCE 
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across. 


monster. 


It isn’t the hooray of a campaign that wins a war. 
will to hang on, to make sacrifice today, that tomorrow may 


bring victory. 


And your investment. Those bonds are 
the safest investment you ever made. 
Don’t be lured into exchanging them for 
the “‘securities’’ of some suave get-rich- 
quick operator. Big returns may be 
promised, but the bigger the promised 
returns the bigger the risk. 


If you have to have money, take your 
bond to any bank and use it as collateral 
for a loan. There is no security the 
banker would rather have—nothing on. 
which he will lend more willingly. 


Don’t use bonds to buy merchandise. 
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{eep Your Liberty Bonds 


Herp to that bond. You invested to help send the boys 
They are over now, at grips with the German 
You expect them to hold on—hold on till the last vestige 
of autocracy is crushed out of him. Then you, too, must hold on 
—must keep your enlisted dollars invested on the fighting line. 
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It’s the 








The average merchant, accepting your 
bonds in trade, sells them immediately, 
thus tending to lower their market price 







and taking away from the buyer of your 
bonds the ability to lend a corresponding 
amount of money to his Government. 
Liberty Bonds are meant to help your 
country at War; are meant for invest- 
ment and to provide an incentive for 
saving and a provision for the rainy day. 











Hold fast to your Liberty Bonds. Hold 
fast for the sake of the boys ‘Over 
There’. Hold fast because it is good 
business. 
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